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|NATIONAL BUS SHOW OPENS TONIGHT 
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_ Sees Rubber Situa tion Improving First Annual Display 





H FIRESTONE, JR,, 
IS OPTIMISTIC 


Sees Little Danger of 
Overproduction in 
America 


ONDON, Nov. 14.—“A 
spread between cost of 
production and selling price 


such as exists in rubber today | 
never has lasted, and cannot! 


last for long,” said Harvey; 
Firestone, Jr., now in London. 
The opinion of Mr. Firestone 
is in direct opposition to that of 
the London Stock Exchange and 
to that of Mincing Lane rubber 
brokers. They say that the day} 
of rubber below 2s. will not re- 
turn for years. Even at 50 cents 
aA pound an average estate pro- 
: ‘dacing 300..pounds an acre at 
‘ » Cost of 18 preee 8 a 


Mr. Firestone does not share the 
Opinion of Eric Miller, chair- 
man of Harrison & Crosfields, 
that American rubber manufactur- 
ers should make financial arrange- 
ments to carry~ large stocks of 
crude rubber when they again be- 
come available. With a view to 
regularizing demand, ‘‘spring dat- 
ing” has been abolished. 

Mr. Firestone is optimistic 
about business conditions in Am- 
erica. Though American auto 
and tire business has been mov- 
ing ahead of general production, 
he said, business has now caught 
up. Consequently he sees little 
4@anger of overproduction. 

Mr. Firestone said his company’s 
business has been exceptionally 
good this year in America and 
Canada. In Britain, Firestone had 
its best year. 

Referring to the Liberian project 
which has been widely criticized in 
Britain, Mr. Firestone said he did 
not take the criticism seriously. 
Firestone is actually producing and 
tapping 2,000 acres leased from the 
Liberian government at costs com- 
paring favorably with those obtain- 
ing in Malay. 

Seed for the big 
will exploit later, 
from their nursery 


of 2,000 acres, 


sufficient to supply 30,000 to 50,- 


000 acres per annum. There are 
also native plantations available at 
call, and others in the 
Cameroons. They do not 
more difficulty 
aS. Encountered in Malay, 
reckon on 25 per cent. waste land. 
The whole of the 1,000,000 

acres to be developed is not in 
one block, but split up into a 
number of specially selected plots. 

It is proposed to establish twen- 

ty centers, each with its own or- 

ganization, for the gradual devel- 

opment of the country. Hard 
Surface roads are being con- 

structed. 

Mr. Firestone anticipates an am- 
ple supply of labor from the esti- 
mated Liberian population 
,000,000. 


where they 
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CENE OF THE BUS SHOW. 


National Bus Show. 
event. 











areas which they | 
will be obtained| for a merger have been going on 





At present labor is be-/|tion for next year as outlined by 


where tonight the doors will be thrown open on the first annual 
Detroit plans to make the show an annual 


This is Grindley Hall, Detroit, 























A. E. A. AND M. AM. A, |May Ship by Ware to 


Avoid Fla, E mbargo 


St. Petersburg, Fla., Nov. 14.—. 
Ford plans to ship Ford products 
into Florida by water, to avoid 


Closing Session in Chi- 
cago Marked by Two 
Important Steps 


Chicago, Nov. 14.—Two of the 
most important subjects before the 
Automotive Equipment Association 
were taken in hand and acted upon 
in the closing session of the asso- 
ciation here Friday. These were 
the proposed merger with the M. A. 
M. A. and the outlining of a mer- 
chandising pian of the organization 
for 1926. 

They are especially significant 
as closing the best show_and con- 
vention ever held by the A. E. A. 
and linking up with the annual 
show of the National Standard 
Parts Association. 

At a general assembly of the 
members of the A. E. A. on Fri- 
day morning, full and complete 
authorization to merge the asso- 
ciation with the Motor and Acces- 
sory Manufacturers’ 
was given to the newly elected 
board of directors. Negotiations 


the first at- 
a meet- 


for some time past, 
tempt being launched at 


Aided 
president 
E. A., who 


by the efforts 
W. T. Morris 
advocated the 
in his address on the first day 
the convention and backed 
seventy members of the A. E, A. 
who are also members of the M. 
A. M. A., the resolution to merge 
was passed by a general vote. 
Final arrangements for consolida- 


of the 


of 


tion and the choice of a name for} 


the organization will be taken up 
by a_committee composed of mem- 
bers of both organizations at a 
later date, 

The second important subject dis- 
posed of in Friday's session was the 


of | merchandising plan of the associa- 


Ar- 


Association | 


! 


| 





jing held in Montreal several weeks | 
| ago. i 

German | 
anticipate | 
from swamps than | 


of former | 
A. | 
merger | 


by | 


the rail embargo now levied 
against the state by all railroads, 
according to a statement by M. 
H. Gregory, sales manager for 
the Albright Motor Company, one 
of the local Ford dealers. 

Ford dealers from Florida are 
now in Detroit discussing ways 
and means of securing cars. 

The Albright company is more 
than 300 cars behind in deliveries 
here. The plan as outlined, con- 
templates shipping cars to Mo- 
bile and New Orleans and trans- 
Shipping to St. Petersburg and 
Tampa. 





Hope to Eliminate 
Auto Tax Entirely 


Washington, Nov. 14.—It is re- 
ported that Democratic leaders are 
preparing plans to repeal all taxes} 
on passenger automobiles when | 
the tax revision bill now being 
drafted by the Ways and Means 
Committee reaches the House of 
Representatives in December. 











exported from lack of employ-{thur Mogge of the merchandising | 


nent, 


department of the body, 


TIRE PRICES TO CAR 
MAKERS ADVANCED 

Akron, O., Nov. 14.—Tire 
prices are to be advanced to 
1utomakers, it is announced 
here. Original equipment raise 
due to crude ruber cost and a 
substantial increase is to be 
made immediately. The increase 
will range around $10 on small 
cars, $25 to $40 on medium 
priced cars and $110 to $125 
on trucks. 

This is likely to result in price 
increases on cars before the end 
of the year, it is said. Tires are 
still behind general commodity 
market on crude rubber, which 
is 85 per cent. above 1914 level. 
Yet tire prices are 16.4 per cent. 
below 1914 average and _ tires 
last three times as long, 











‘Committee to Continue'| 


| was 
| propeller 
j}and 


| Federal tax on 


| Corbitt, 
| pany, 
| Metz, 
| Stephenson, 


| for 


‘HOWARD, CADILLAC V. P., 


| seriously 
| ing 
| pany’s 
| been 
| summer, 


| eral 


To Be Held in Detroit 


Special from A. D. 


ETROIT, 


N. Detroit Bareau 


Nov. 16.—Detroiters will have their first op- 


voltanite to view a complete showing of motor buses 
‘and accessories when the doors of the first annual National 
Motor Bus Show are opened tonight at Convention Hall. 


| 


TRUCK HEARING 
GETS RESULTS! 


Efforts Toward | 
Standardization | 
| 


By FRANCIS P. DAILY 
Washington, Nov. 14.—As a 
result of the discussions deyelop- | 
ed at the two-day oonference ! 
here of Motor Truck Industries, | 
Inc., in consideration of reports 
as to. standardization efforts 
aimed at permitting greater in- 
terchangeability of parts among 
motor trucks, the committee of 
ratings will co-ordinate the work, 
and submit its final recommenda- 
tions before a session of the 

association next February. 

The consensus after discussion 
that the standardization of 
shafts, universal joints, | 
bearings, frames, cross mem- | 
bers and brackets and cowls, and 
dash seats, cabs and bodies, will be | 
largely influenced by the committee | 
on ratings. 

It was disclosed that 
ards developed by the 
Automotive Engineers 
used more widely 
which will be a factor in standard-| 
izing the truck industry. 





the stand- 
Society of 
are being} 
as time goes on, |} 


The closing session of the con- 
ference here also was marked 
by talks on the development of 
foreign trade in the motor vehicle 
field and the opportunities for 
expansion. 

Although the House Committee 

Ways and Means, in charge of 
revenue bill to be intro- 
duced at the coming session of 
congress, already has voted to 
recommend complete repeal of the 
motor trucks and 
a special committee, 

Roland J. Goldie, 
Ruggles Motor Truck Company of 
Saginaw, Mich.; James S. McKee 
Witt-Will Company of Washington; 
Frank Dawson, Gary, Inc.; R. J.| 
Corbitt Motor Truck Com- 
N. C.; Albert G. 
and J. W./| 
Indiana Truck Corpor- | 
ation, Marion, Ind., was appointed 
to continue efforts before Congress 
elimination of the tax. 


on 
the new 





truck parts, 
consisting of 


Henderson, 
Philadelphia, 


| 
| 
| 


REPORTED SERIOUSLY ILL 


Special from A. D. N. Detroit Bureau 

Detroit, Mich., Nov. 14.—Earle | 
C. Howard, vice-president of the| 
Cadillac Motor Car Company, is 
ill in Cleveland, accord- | 
word received at the com- 
offices here. Howard has | 
ill health since early last} 


' 
| 


to 
in 


For several years he was gen- | 
sales manager for Cadillac, | 
and after several years absence re- 
turned to that company eighteen 
months ago. j 


| ware, 


| carbureter, 
} tor, 
| bumper, 


| Solely 


} dreds of 


i tions will 


| tation 


gets 
the 
show 


Immediately after the show 
under way, broadcasting of 
musical program from the 
be begin. 

Nearly 100 concerns manufac- 
turing motor buses and coaches, or 
accessories for these vehicles, have 
| reserved space in the show and the 
| big exhibition building will be well 
filled with the various exhibits. 

Manufacturers from nearly, 
every state cast of the Mississippi 

River, and some from the West, 

will have exhibits at the show. 

Among them are such well known 
motor bus and coach builders as 
Graham Brothers, Reo Motor 
Car Company, Gotfredson Corpo- 

ration, Commerce Motor Truck 
Company, Denby Motor Truck 

Company, Dorris Motors, Inc., 
American National Omnibus 
Company, the Studebaker Cor- 

poration of America, HRuggk 

Motor Truck Company, the 

Fageol Cumpany, the Six-Wheel 
Company, Chevrolet Motor Oom- 

pany and Yellow Coaci: Manu- 

facturing Company. 

from .Massa- 
New York, 
Dela- 


Accessory makers 


chusetts, Connecticut, 
New Jersey, Pennsylvania, 
Maryland, Virginia, Ohio, 
Indiana, Michigan, Wisconsin and 
Illinois are on the list of exhibitors. 
These include engine, axle, chassis, 
tire, magneto, lubrica- 
battery, brake, tool, spring, 
body, gear and ignition 


| manufacturers, 


National Motor 
not being operated 
for group, but for all 
interested in the building, 
and development of the 
motor bus While manufacturers 
comprise the exhibitors, owners 
and operators of motor buses are 
also actively interested in the suc- 
cess of the show. Representatives 
of a number of operating concerns 
are members of the executive com- 
mittee which has handled all of 
the details of the show and hun- 
operators will attend 
Perhaps greatest interest in the 
bus show will be displayed by the 
members of the Michigan High- 
way Transportation Association 
and the National Motor Bus Asso- 
ciation; both of these organiza- 
hold meet&mgs in Detroit 
week 
of 


The first 
Bus Show 


annual 

is 
one 
those 
operation 


the 
Society) 
Engineers 
ican Association 
Officials will 
ventions in 
show. All me 
ganizations will 
tend the bus show as 
management. 


during 

The Motor Transpor- 
and the Amer- 
of State Highway 
also hold their con- 
Detroit during the 
ambers of these or- 
be invited to at- 
fuests of the 
George P. McCallum, presi- 
dent of the Michigan High- 
way Association, which includes 
practically all of the bus owners 
and operators in Michigan, pre- 
dicts that his association will 
have an almost 100 per cent. at- 
tendance at its convention on 
Tuesday and Wednesday. The 
M. H. T. A. will be host to visit- 
ing bus operators at a dinner in 
Hotel Statler at 6.30 p. m., Tues- 


Page 
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WILL DISCUSS 
TIRE PROBLEMS: 


N. T. D. A to Conve 
In St. Louis Tomor- 
row for 3 Days 


EW YORK, Nov. 14.— 

Questions of moment to 
every tire dealer will be dis- 
cussed at the annual conven- 
tion of the National Tire 
Dealers’ Association, which 
meets Tuesday, November 17, 
at the Hotel Chase, St. 


Louis, for a three-day session. 
Five in particular were men- 
tioned by George J. Burger of the 
H. & B. Auto Sales Company, New 
York city, president of the associa- 
tion, just prior to his departure to- 
day for the scene of the meeting. 

These five constitute problems 
that are very much in the minds 
of tire dealers right now as a re- 
sult, largely, of new developments 
in the industry. The first may be 
boiled down to the question, ‘What 
fs a tire dealer?” 

The last survey compiled by 
the Department of Commerce, 
according to Mr. Burger, dis- 
closed that 75 per. cent. of mer- 
chants handling tires carried a 
stock of from only 1 to 25 tires. 
These men, patently, do not make 
tire-selling their chief occupa- 
tion. With them it is only a side- 
line. Should they, then, be ac- 
corded the status of tire dealers 
by the manufacturers? 
A practice said to 
begun of late ‘by certain of the} 
makers will ba@ another subject 
thrashed out. It is claimed that 
these manufacturers buy out the 
business of a dealer in a certain 
locality and then continue to op- 
erate it under the dealer’s name 
in competition with their own 

dealers in the section. 

Selling tires on time is a third 
question which will occupy the at- 
tention of the gathering. Dealers 
in many parts of the country have 
recently adopted this practice. 
Discussion of its expediency and the 
effect its widespread use would 
have on the business of the ayer- 
age tire merchant should provide 
one of the most interesting features 
of the sessions, since it is some- 
thing that comes home vitally to 
every one in the trade. 

Spring dating, a question which 
has agitated many dealer meetings 
in the past, will also have a part 
in this one. Particular interest in 
it at this time arises from the fact 
that the majority of the manu- 
facturers have abandoned its use 
this year. The step was taken be- 
eavse of the abnormal condition of 
the crude rubber market, which 
wiade necessary strict conservation 
measures to protect raw material 
stocks. 


The fifth problem will be the 
advisability of publishing con- 
sumers’ price lists. This ques- 
tion also has come in for a large 
share of attention in past years 
whenever members of the trade 
fore gathered, and the fact that 
it will again be brought up indi- 
cates that there are still a large 
number who believe the publica- 
tion of these prices should be 
resumed. 


An attendance of between 700 
and 800 dealers from all parts of 
the country is expected by Mr. Bur- 
ger. Bringing together the diverse 
opinions of these representative 
men and boiling them down into 
collective sentiment should produce 
conclusions of the utmost value on 
the important subjects that will 
engage their attention. 

A delegation of prominent New 
York dealers will leave in a body 
Sunday on a special over the New 
York Central. Among these are: 
George Erhlinger, Tire Machinery 
Equipment Company, New York; 
John Boh, New York and Brooklyn 
Auto Supply Company, New York; 
J. Groth, Groth Rubber Company, 
Brooklyn; F. Gabriel, Gabriel Auto 
Supply Company, Brooklyn; A. 
Hines, Delta Auto Supply Company, 
New York; Walter Newcity, New 
York; L. Brown, M. Meyers, Inc., 


have been} 


New York: William Jude, el 


Rubber Company, New York; Mr. 


whane 





| at Buenos Aires reports on 


|| House. 
Donald, G. 





MERICAN DELEGATION to the Pan-American Road Congress 


The photograph below shows the delegation calling at the Whit# 
In the group, from left to right, are: Thomas H. Mac- 
A. Sherwell, Dean A. M. Johnson, J. W. 
Coolidge, H. H. Rice, Representative W. E. Hull of Mlinois, Charles“ 
M. Babcock, Frank Page and Pyke Johnson. 


its return to President Coolidge. 


Drake, President 











Underwood & Underwood Photo. 





‘DENY FIRESTONE 
RUBBER DEAL 


‘London ine elses 
Liberian Estate 
Still Unsold 


144 (UU. ©. BP. &.}. 

Firestone’s alleged 
statement that he has already 
taken over a derelict rubber 

estate in Liberia from its British 

owners is denied here. 

H Ernest C. Myring hes written to 
ithe Investors’ Chronicle stating that 
he is the liquidator of the Liberian 
Rubber Corporation, Ltd., which 
was, and still is, the only owner of 
a rubber plantation in Liberia. 

The corporation's plantation is of 
something less than 2,000 acres in 
extent, and, so far as he is aware, 
that plentation is still vested in the 
corporation ef which he is the 
| liquidator. 

He has not been approached by 
|any one regarding the sale of the 
property, and the announcement 
(Mr. Firestone’s) is the first inti- 
mation he has had that anything 
has been acquired from British 
owners, he says. 





London, Noy. 
—Harvey 


' 
} 
} 
! 
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} 
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Says Invention 
Will Save Rubber 


Akron, O., Nov. 14.—Charles O. 
Sipe of Canton, O., has invented a 
process he believes will revolution- 
ize the rubber industry. Canton 
men are confident, and have joined 
Sipe to form a company there and 
build a plant. 

The chief product for the time 
being will be inner tubes. The in- 
vention is for reclamation of rub- 
ber, and Sipe has been offered un- 
limited capital wherever he exhib- 
ited, so, it is reported. 

He says he will produce inner 
tubes giving at least 27,000 miles 
at lower cost than new rubber. 

The company formed is the Mc- 
Kinley Rubber Company, capital- 
ized at $59, 000. 


POLISH TARIFF BOOSTED 
ON AUTOMOTIVE PRODUCTS 


Washington, D. C., Nov. 14.—The 
Polish tariff has been increased on 
automotive products over the nor- 
mal tariff as follows: Automobile 
tires, 50 per cent.; passenger auto- 
mobiles and bodies, 80 per cent.; 
trucks, 23-25 per cent.; motor- 
cycles and side cars, 25 per cent.; 
tractors, 27 per cent. 


CEYLON IMPORTS INCREASE 
Colombo, Nov. 14 (U. T. P. S.).— 

Truck imports into Ceylon in- 

creased from 318 to 800 in 1924. 








Sellers, Brooklyn; and two repre- 
sentatives of the Norwalk Tire and 
Rubber Company of New York. 

Officers to be elected at the meet- 
ing are president, vice-president 
and three directors. It is also in- 
tended to arrange for the creation 
of an executive secretary to look 
after the management of the asso- 
ciation’s affairs. 





AUTOMOTIVE MEN NAMED 
BY U. OF M. TO LECTURE 


Special from A, D. N. Detroit Bureau 

Detroit, Nov. 14.—The automo- 
tive industry is well represented in 
the list of non-resident lecturers | 
appointed by the division of high- | 
way engineering and highway | 
transport of the Unversity of Michi- 
gan. Among the men prominent 





jin the automobile trade named are: | 


board of Hudson Motor Car 
,; pany; Sidney D. Waldon, formerly 
| identified with Packard Motor Car 
Company and 
;Car Company; T. ©. 
Mack Trucks, Inc,; Carl 
| Reo Motor Car Company; 
E. Masury, International 
Company; George H. Pride, 
sulting engineer of New York city, 
and Edward F. Loomis, of the Na- 
tional Automobile Chamber of 
Commerce. 


G. M. Official Adds 
$1,600,000 Ins. 


New York, Nov. 14.—Charles F. 
Ketering, vice-president of Genera) 
Motors Corporation, has supple- 
mented his personal life insurance 
of close to $2,500,000 by taking a 
policy for $1,600,000, which at his 
death is to become a trust fund te 
carry on experimental work in the 
automotive industry. The policy 
was underwritten by six compa- 
nies. 


fen D. Chapin, 


Parker, 
Alfred 
Motor 








More Exhibitors at 
Automobile Shows 


New York, Nov. 14.—The follow- 
ing list of exhibitors of accessories 
at the New York and Chicago na- 
tional automobile shows was in- 
advertently omitted from the list 
which appeared in the Automotive 
Daily News for Friday. 


ae Automotive Device Co 

troit 

Smith Wheel, Inc., Syracuse, N. Y. 

Snap-on Wrench Co., Chicago. 

Society Solex. New York city. 

South Bend Lathe Works, South Bend, Ind, 

Standard Filters Co., Newark, N. J. 

Stevens Products Co., Inc., Lowell, 

Stewart-Warner Speedometer Corp., 
cego 

Storm King Electric Corp., Glendale. N. Y. 

= Signal Engineering Co., Racine, 

is, 

Stromberg Motor Devices Co.. 

Super-Smart Studios. Inc., 

Swa-bac Mfg. Co., Chicago. 

Cc. A. Tayler Tronk Works, Chicago. 

Thompson Research, Inc., Cleveland. 

Titeflex Metal Hose Co., Newark, N. J. 

Tonneau Shield Co., Ipc, New York city. 

ic ~ teeeaaeeae Freight Co., New York 
cny. 

Trico Products Corp., Buffalo, N. Y. 

Triple Action Spring Co., of New York, 
Inc.. New York city. 

U-Kan-Plate Co., Philadelphia. 

Usited Mfg. & Distributing Co.. Chicago. 

U. 8. E. Corp., Long Island City. x. We 

U. 8. Auto Lamp Mfg. Co., Inc., New 
York city. 

— States Chain & Forging Co., 

¥r 

Unity Mfg. Co., Chicago. 

Vacuum Oil Co., New York city 

Veder Mfg. Co., Hartford, Conn. 

Volco Products ‘Corp., Chicago, 

Walden Co.. Chicago. 

Watervliet Tool Co.. Inc., Albany, 

John Warren Watson Co., Philade)phia 

Waukesha Motor Co., Waukesha, Dis, 

Weldo Rubber Co., Inc., Brooklyn. 

Wellston Mfg. Co.. Weliston, O. 

Westinghouse Electric & Mig Co., 
Pittsburgh, Pa. 

Whitney Mfg. Co.. Hartford, Conn. 

K. R. Wilson. Buffalo, N. Y¥. 

Wire Wheel Corp. of America, Buffalo. 

Wolverine Bumper & Specialty Co., Grand 
Rapids, Mich. 

Wonderlamp Co.. New York city. 

Woodoworkers’ Hardware Mfg. Co., 








Inc., De- 


Mass. 
Chi- 


Chicago, 
Chicago, 


Pitts- 


N. Y. 


East 


Chi- 





ago 
| wowee- Gordon Co., Worcester, Mass. 
Yellow Jack-It Mfe. Co., Chicago. 


chairman of the | 
Com- | 


the Cadillac Motor | 
Waldon of 


con-! 





ALL-WEST ROAD 
SHOW ATTRACTS 


Exhibits Invite Keen 


Enthusiasm of 
Visitors 

San Francisco, Nov. 14 (U. T. P. 
S.).—Officers of many of the lead- 
ing automotive and road machinery 
firms of the East have been in at- 
tendance at the All-Western Road 
Show here this week. Among them 
are: Henry Harnischfeger, presi- 
dent of the Harnischfeger Corpora- 
tion of Milwaukee; A. C. Saxe, 
manager of the Barnes Manufac- 
turing Company of Mansfield, O.; 
1c. R. Dodge, sales manager of the 
| Northwest Engineering Company 
| of Chicago; George Pearson, sales 
manager of the Acme Road Ma- 
chinery Company of Frankfort, 
|Ky., and Watt Moreland, president 
|of the Moreland Truck Company. 

This first all-Western road 
show has gone over much bigger 
than was expected. Not only 
have there been large delega- 
tions of men interested in road 

} building and road maintenance 
in attendance from all the West- 
ern states, but thousands of the 
general public are visiting the 
exhibits and witnessing the field 
| demonstrations daily. 

“It is amazing. I don’t think 
any road show has ever surpassed 
|this one in the completeness and 
j}extent of exhibits,” E. F. Jones, 
salesmanager of the Wire Steel 
|Construction Company, has de- 
clared. 

The good-roads movement in the 
West is receiving a tremendous im- 
petus. The Western Association of 
State Highway Officials, which 
held its annual convention in con- 
nection with the show, went on rec- 
ord as indorsing the benefits of 
Federal aid, and pledged the ef- 
forts of the officials to have Fed- 
eral aid continued. 

Contractors and highway build- 
ers of Oregon came to the show 
by auto caravan, sixty-five strong. 
The delegation, headed by Harry 
Walter of Portland, took two days 
and two nights for the trip. 

The Nevada county commission- 
ers adjourned their convention in 
Reno to attend the show in a body. 
They came by special cars. The 
Westefn States County Officials’ 
Association held its convention on 
the show grounds with delegations 
from California, Arizona and 
Nevada and representatives from 
all the other Western states in at- 
tendance. 

Thursday was Contractors’ Day, 
On Friday the Pacific Sand and 
Gravel Association held its annual 
convention on the show grounds, 
|and today the Western construction 
| equipment distributors are holding 
its annual convention. Last night 
all the visitors held a banquet and 
high jinks at the Fairmont Hotel. 

Public interest centers chiefly 
in the transportation tent, where, 
under 30,000 square feet of 
canvas, is being shown the larg- 
est display of tracks, trailers and 
auto buses assembled in the 
country. Twenty-four firms have 
exhibits. The motor truck divis- 
ion of the Motor Car Dealers’ 

Association of San Francisco 

arranged the display. 


|BUFFALO BUREAU STOPS 
STOCK SELLING SCHEMES 


Buffalo, N. Y., Nov. 14.—The 
Buffalo Better Business Bureau in 
its report for the last twelve 
months, just issued, shows that 
'eight schemes for selling stock or 
other participation in concerns 
having to do with automotive 
equipment were stopped under the 
Martin act, which has to do with 
fraudulent advertising and ex- 
ploitation.. These concerns were 
manufacturers of tires, wheel- 
rims, engines, gear shifts and 
brakes, 





' 


| 
| 











National Bus Show Will 
Open in Detroit Tonight 


(Continued from Page 1) 


day. Business sessions will be 
held on Wednesday at the same 
hotel. 

Frank F. Rogers, state highway 
commissioner of Michigan, who is 
president of the American Associa- 
tion of State Highway Officials, 
has been extended an invitation for 
himself and all delegates to his as- 
sociation’s convention to attend the 
motor bus show. Inasmuch as the 
state highway officials direct the 
building of the roads over which 
the motor buses travel, there is a 
community of interest between the 
highway officials and the opera- 
tors of bus and coach lines. 

Tonight has been designated by 
the show committee as Students’ 
Night, when all high school and 
college students interested in mo- 
tor bus engineering and operation 
will be admitted as guests of the 
show. Frank Cody, superintend- 
ent of schools, has arranged to 
have tickets distributed to all De- 
troit students who wish to attend. 

Special exhibits, in addition to 
the complete line of motor buses, 
coaches and accessories, are being 
provided for the benefit of those 
attending. These include the Ford 
airplane and the Gar Wood speed 
boat. 

The Stout all-metal monoplane 

to be exhibited by the, Ford 
Motor Company is the second 
ship of the air to be built by 
the Ford imterests since taking 
over the Stout works at Dear- 
born. The first Ford-built ship 
was sold to John Wanamaker, 
Inc., Philadelphia and New York 
department store operators., for 
service between those two cities. 

The airplane at the show and 
the Wanamaker planes are proto- 
types of those being used in daily 
service by the Ford Motor Com- 
pany between Dearborn and the 
Chicago plant of the Ford com- 
pany and between Dearborn and 
Cleveland. This will be the first 
opportunity for thousands of De-~ 
troiters to see one of the fam@ps 
Ford flyers at close range. Avia- 
tors and mechanics will be present 
at the Ford display to explain the 
operation of the giant ship. 

Gar Wood's Miss America IV. 
will no doubt attract an equal 
amount of attention. This is the 
boat Mr. Wood built to defend the 
Harmsworth Trophy in the Detroit 
River races last autumn. Due to 
the fact that the French chaNenger 
was destroyed by fire during trial 
tests on Lake Geneva, Switzerland, 
the newest Wood boat was never 
given a chance to show what it 
could do in a real race. Those on 
the inside say that this speedster, 
powered with two Wood Super- 
Liberty éngines, is capable of a 
speed of more than 100 miles per 
hour. It is said to be the fastest 
boat of all time. Inasmuch as De- 
troit is a great motor boat city, 
this exhibit should be the magnet 
for thousands of show visitors. 

The men responsible for Detroit's 
first motor bus show inelude 
Charles E, Stone, People’s Motor 
Coach Company, chairman execu- 
tive committee; Major George D. 
Wilcox, automotive engineer De- 
partment of Street Railways, vice- 
chairman; David F. Beecroft, Class 
Journal Publications; Gordon Lee, 
the Fageol Company; L. M. Bates, 
Studebaker Corporation of Amer- 
ica; W. F. Evans, Detroit Motor 
Bus Company; Cc. L. Grainger, 
Commerce Motor Truck Company; 
A. H. Ferrandou, Graham Broth- 
ers; L. H. Saunders, Reo Michigan. 
Sales, Inc.; Carl W. Stocks, editor 
Bus Transportation; J. M, O'Dea, 
Thomas J. Doyle, Inc.; J. Lee Bar- 
rett, treasurer Detrcit Automobile 
Club; Ernest M. Howe, Gray 
Manufacturing Company; W. D. 
Edenburn, Michigan Automotive 
Trade Association; R. B. Gotfred- 
son, Gotfredson Corporation, and 
Walter C. Boynton, Automotive 
Daily News. 

Portland, Ore., Nov. 14 «U. T. P. 
S.).—Receipts of the motor vehicle 
department of the state of Oregon 
for the month of October aggre- 
gated $56,632.29, aceording to re- 
port made by the secretary of 
state. 





AUTOMOTIVE DAILY NEWS, MONDAY, NOVEMBER 16, 1925 


+ 











In New and Used Car Marts 








NEW CAR SALES 
AT HIGH PEAK 


Boston, Nov. 14 (U. T. P. S.). 
—The first week of November 
gives promise that this month 
will be the best November the 
automotive trade here has ever 
experienced. There was a fall- 
ing off in volume of sales last 
week, as compared with any week 
in October, but the whole week’s 
results were better than they 
were during a corresponding pe- 
riod in any past year. 

September and October saw dis- 
tributors, dealers and agents break 
records for good business, and 
there is every indication now that 
the eleventh montir of 1925 will 
be recorded as excellent in Hub 
automotive circles. 

Closed cars have the call; in fact, 
there is only a demand for such 
open models as chummy roadsters. 

Packard, Pierce-Arrow and 

Marmon all had a good first week 
this month. Fords and Chevro- 
lets went well. Hudson-Essex 
is away to the front. Last week 
might be called a low-priced- 
high-priced car week, with de- 
mand for medium priced Cars 
trailing. Salesmen handling the 
higher priced machines report- 
ed that the bright spot in their 
lives last week was the number 
of sales consummated without 
turn-ins of used cars. 

Distributors report that the de- 
mand by dealers in the states north | 
of here, New Hampshire and 
Maine partieularly, was unusually 
good. 





Hudson-Essex 

George B. Kimball, president of 
Kenley-Kimball Company, distrib- | 
utor of the Hudson-Bssex, said | 
today: “Never in the fourth | 
quarter of any year has business | 
been as good as it is today. The 
last three months of every past | 
year has been our quiet season. 
So far this fall seems to be the’ ex- 
ception to the rule. The first week | 
of November was so good that we; 
are assured of going over the top 
in this month’s sales by a large 
increase over November a year 
ago.” 
od Rollin 

W. B. Haskell of 
Bouchard Company, 
the Rollin car, said 
recent reduction in 
greatly stimulated 
have our share of the greatest 
automobile buying autumn ever} 
experienced in New England. We} 
look for a continuation of this 
business, not only through Novem-| 
ber, but well into December.” 

Kissel 

The Kissel had a good week, and 
part of this was due to the ap-| 
pearance of the new model two- 
door brougham. 

The state’s program for keeping} 
the highways clear of snow is go- 


the Haskell- 
distributor of | 
today. “The 

prices has} 
buying. We 


ing to have a good effect on keep- || 


img up winter sales, those in the} 
trade say. Also the tremendous} 
turn-in of used open cars they look } 
upon with rosy vision, } 

Reservations for the 
show next spring are being picked 
now by those who plan to exhibit. 


annual | 





LOS ANGELES 








Los Angeles, Cal., Nov. 14.— | 
Los Angeles is engulfed in a new 
car buying prosperity wave. { 

The influx of tourists, which 
promises to break all past records; | 
record breaking bank clearances, 
continued great volume of building 
operations, coupled with record 
crops in southern California, is a 
guarantee of one of the 
prosperous winters down 
bile “‘row.”’ 


Increase in volume sales of new 


;cars at 


most | 
automo- | 


cars has been experienced by every | 


distributor, with virtually no let-up | 


in sight. 

Not only does this buying 
“wave” apply to Los Angeles, 
but a check of outside dealers’ 
records show the same condition 
to ‘exist, demonstrating that 
money is “easy” in southern 
California, and that closed models 
are the principal object with the 
baying public. 


} 





USED CAR SALES 
IN SLIGHT DROP 


Minneapolis, Nov. 14,—The 
used car market in this territory 
continues in a slump this week, 
but a survey ofdealers shows 
that the year has been more suc- 
cessful than any since the post- 
war slump. 

There has been a generally great 
increase in the demand for used 
cars during the year and more buy- 
ers were in a position to clear up 
the transactions eariy either with 
larger than average down pay- 
ments, cash deals or fairly heavy 
monthly paymerts. 

While at some periods, it seemed, 
the demand favored the used cars 
of the lower priced makes, reports 
of dealers in larger types of cars 
show that sixes were in demand as 
well as fours. 

One report of used car business 
from January through October, 
which, while not entirely typical 
of the used car trade in the terri- 
tory, shows the extent of the in- 
creased demand that has been 


| made by the Anthony Motors, Inc. 


This corporation reports sale of 


| 95 per cent. more used cars during 
the ten-month period this year than 


last. included in the used cars 


{marketed by this corporation are 
; Packard 
iSix touring cars of the vintage of 


six coupes and Packard 


1921 to 1923, as well as 1924 


| Chrysler sedans, 1924 Paige broug- 


| hams, 1924 Buick coupes and road- 
| sters, 


land 


1924 
1924 


the 
the 


Paige brougham 
Studebaker broug- 
ham, 





OGDEN, UTAH 











Ogden, Utah, Nov. 14.—It is 
estimated that there are in the 
hands of dealers at this writing 
close to 400 used cars. This is 
above normal for the city, and 
the situation is beginning to give 


two or three concerns some cause 
for worry. 


In 
but 


some cases, firms reported 
eight nine used machines 
on hand, and one even a little less. 
Most the used cars are of the 
lighter or medium-weight makes; 


or 


of 


} there is not much big stuff on the 


market. 
One manager said there 
were many cars in the showrooms 


sales 


; that were of the $50, $60 or $100 


class, and properly belonged on the 
junkheap. He declared that the 
amount of money tied up in used 
this time was not above 


| normal, though the number of ma- 


chines on hand was too high. 





FORT WAYNE, IND. 








Fort Wayne, Ind., Nov. 14.—A 
survey of used carsales in Fort 
Wayne for the past week indi- 
cates that sales have reached the 
lowest point since early this 
year. Dealers said today that 
the market had grown steadily 
more sluggish in the last few 
weeks, and that prospects for 
brisk business are not the best. 
The opinion was expressed that 
sales, however, will be given im- 
petus, as usual, in the spring. 


Dealers estimated that sales in 


jthe past week totaled about 100, 
jand 
| exceeded 


that purchases of used 


sales by about 


cars 
10 per 
cent. 





NEW HAVEN, CONN. 











New Haven, Conn., Nov, 14.— 
Used car sales here this past 
week were again high, although 
slightly lower than the previous 
week. The decrease in sales was 
very slight, however, over those 
of last week, which were excep- 
tionally high, and the total sales 
up to date are considerably high- 
er than for the same period one 
year ago. 








EW SLIDING CHAIR—Announced by Kissel Motor Car Company 


as an exclusive invention to be 


and the straight eight brougham. 


placed in the six cylinder brougham 
The front seat in the two-door 


models are mounted on a track instead of attached to. the floor with 


hinges. With the aid of rollers 


forward, 
> 





the seat may be slid backward or 














With the Distributors 








NEW AJAX PROVING 
POPULAR UN BUFFALO 


Buffalo, N. Y., Nov. 14.—The new 
Ajax is registering well in this ter- 
ritory say officials of the Nash Buf- 
falo corporation, local distributor. 
Although t Ajax was put on the 
market in some of the larger cities 
at least four months ago, a limited 
territorial pian of distribution was 
adopted by the factory in order not 
to overtax production schedules and 
it was some time in August before 
the first received here. 


* 
ne 


cars were 


STAR-DURANT DISTRIBUTORS 
START SALESMANSHIP SCHOOL 

Spokane, Wash., Nov. 14.— 
March-Strickle Company, Star and 
Durant distributor for the Inland 
Empire has started an evening 
school in salesmanship and service 
for members of the sales, garage 
and service forces. Classes meet 


twice weekly with R. M. Logsdon, 
sales manager; R. L. Strickle, gen- 
eral manager, and William Golle- 
hon, used car dapartment head, 
instructors. 


as 


CHEVROLET DISTRIBUTOR 
ENTERTAINS EMPLOYEES 

Glendale, Cal., 14.—Celc- 
brating the business record set for 
the past thirty days, Sales Man- 
ager C. Clyde Emerick of the James 
V. Hough organization, Chevrolet 
distributor for Glendale, Eagle 
Rock and La Crescenta Valley and 
San Fernando, entertained em- 
ployees at a dance and musical 
program given in the main Glen- 
dale sales rooms. E, KE. William- 
son of the Glendale sales force was 
presented with a check from the 
Chevrolet factory as winner of sec- 
ond place in sales for a zone con- 
taining 300 salesmen, 


Nov, 





Q « 
| 38.3 





INCREASE SHOWN 
IN REGISTRATIONS 


Edinburg, Tex., Nov. 14.— 
There was a decided improve- 
ment in the sale of automobiles 
in this county during the month 
of October. This was partly due 
to a number of new dealers, as 
well as a general improvement 
in business conditions, 

During the month the following 
new cars were registered: Fords, 
108; Ford trucks, 19; Chevrolets, 
28; Chryslers, 13; Buicks, 7; 
Studebakers, 5; Overlands, 5; Hud- 
sons, 3; Oldsmobiles, 3; Hupps, 2; 
Dodges, 2, and one each of Essex, 
Packard, Nash, and  Federal- 
Knight truck. Up to November 1, 
the number of new car registra- 
tions in this country have been 
8,140 cars and 1,592 trucks. 

Wisconsin Figures 

Madison, Wis., Nov. 14.—Registra- 

tion of new passenger cars for the 


month of October in Wisconsin, ac- 


cording to figures issued today by 
the secretary of state's office, shows 
a total of 5,369 cars. Of these 
1,365 were from Milwaukee county, 
252 from Dane county, 188 from 
Racine county, Fond du Lac 
county, 141 and Kenosha county 
136. New truck registrations in 
the state for October totaled 631. 











| quienes 
| Utah Figures 
Salt Lake City, Utah, Nov. 14.— 
|The automobile census, just com- 
| pleted shows that 40 cent. of 
|the cars of the state in Salt 
Lake county. There are 75,008 
;}machines in Utah in all, it was 
shown. This does not include cars 
|held by officialdom in the state, 
nor, of course, machines in the 
hands of dealers and for sale. 
There were 9,826 trucks, 3,761, or 
per cent., being in Salt Lake 
county. In this county the assessor 
is estimating the average worth of 
a car to be $300. This is considered 
none too high . ste? 
throughout Utal 
$22,500,000 wor 
actually in the t 


per 
are 





fer Economical Transportation 
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Low first cost, low down payment 
and low financing rates make 
Chevrolet easy and economical 
to purchase. The combined ad- 
-vantage of these features gives 
‘Chevrolet dealers a decided 
advantage over competitors. 


CHEVROLET MOTOR COMPANY, Detroit, Micu. 


Division of General Motors Corporation 


Touring ....-$525 


Roadster 


see 


525 


++ $675 
695 
775 


Coupe 
Coach eoreree 
Sedan .. 


Commercial 
Chassis 


Express 
Teuek Chassis 


$428 
550 


ALL PRICES F. O. B. FLINT, MICHIGAN 


“eo ae” 


oe 


a 2 L O 
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A Dangerous Ruling 


HE Public Service Commission of Massachusetts 
recently made a ruling which appears to establish an 
unfortunate precedent. A motor bus company operating 
in Worcester applied for a license to establish a bus line from 
that city to Southbridge, passing through a number of other 
places on the way. All towns and villages along the pro- 
posed route except one granted permission to the company 
te operate buses on their streets. The village refusing this 
permission was Charlton. The commission evidently con- 
sidered that this single village had the right to deprive its 
neighbors of a needed public utility, simply because it, for 
reasons unnamed, didn’t care to have the service. 

Surely this is dangerous. To give one ultra-conserva- 
tive community the right to withhold a necessary service 
from progressive neighbors puts the right of obstruction 
above the needs of a vast majority. 

We do not know the reasons behind the refusal 

in this case, but conceivably there might be a 

wealthy community, all of whose members operated 

their own cars, which would not care to have public 
service buses running on its streets. There might 

be other communities in the same section not so 

fully supplied with private transportation, and 

actually needing bus lines. Yet this single wealthy 
community could prevent its neighbors from enjoy- 

ing a modern necessity. Esthetic preference should 

not be allowed to obstruct real need. 

Such a decision as this one seems to us undemocratic 
and un-American. It allows the preferences of a minority 
to outweigh the needs of a majority: We trust that this 
ruling does not become a precedent, for it would unques- 
tionably cripple the rapidly growing motor bus transporta- 
tion business. 


Automotive Daily News Publishing Corporation. 
oat 





The Automotive Daily News tenders its congratulations 
to N. F. Ozburn, the new president of the Automotive Equip- 
ment Association, and hopes that his term of office will be 
fruitful of ~_— good to the industry.. To ex-President 
Morris the A. D. N. offers its congratulations on a year of 
fine accomplishment. 


Any time I hear one of ‘those high-hat witticisms 
directed against Henry Ford it occurs to me that surplus 
of = of the Ford Motor Company have reached $665,- 
0 0 


Here’s the opinion ballot below. Please 
tear it out, check your opinions and mail it 
to us today! 





Editorial Department, Automotive Daily News, 
25 City Hall Place, New York City. 
Gentlemen: In response to your inquiry we believe that 
the following method the most satisfactory in making sales 
, under the deferred payment plan:— 
The cash payment should be:— 


is 


One-quarter of the purchase price 
One-third of the purchase price f O No. 
The maximum period allowed for completing the payments 
should be:— 
Eight months No. 
No. 
No. 


Yes. 
Yes. 
Yes, 
Yes. (1) No. 
Do you favor an even longer period Yes. () No. 


What per cent. of new car sales are made with a used car 
taken to cover the first down paymenti,... 


Ten months 


0 
0 


Eighteen months 





Firm name 








A Bus Salesman’s 


Dream 


As Mack Sees It 














Sales Scents 


automobile 











What points in an 
appeal to the buyer? 

This interesting and contro- 
versial subject wes investigated 
by the National Automobile 
Chamber of Commerce about 
four years ago. 


The method used at that time 
was to send a questionnaire to 
20,000 car owners and from thelr 
replies a tabulation was made of 
the points which the owners men- 
tioned as appealing to them most. 


At that time ‘endurance, econ- 
omy, comfort and price were put 
down as the chief attractions. 


Price is always something of a 
factor, but within $50 or $75 of a 
given class it may not necessarily 
be the determining element. 


Is public opinion the same today 
now that times are more prosper- 
ous? a 


is to 
of the 


to test this 
advertising 


One way 
analyze the 
companies. 


In a recent issue of the Saturday 
Evening Post we find fifteen full 


not including body, 
truck pages. 


accessory 


Hupmobile feature d speed. 
Buick emphasized Buick 


| larity. 


a special 
Harmonic 


Oakland emphasized 
feature, namely the 
Balancer. 

The Marmon appeal 
purifier. 


was its oil 


stressed 
as might be expected 
models, 


Cleveland price. 


Ford, in 
view of the new 
about improved riding 


appearance. 


Peerless and a second Oakland 
page had the mystcry appeal. 


Dodge and Chevrolet, Chrysler, 
|Pierce - Arrow, Studebaker and 
|Gardner all emphasized ability to 
| perform under all conditions. 








| In view of the big vote for 
| performance, one is led to the 
conclusion that this is the long- 
| run feature in which the public 
| is most gencrally interested, 


, At any rate, that seems to. be 
; the view of the advertising man, 


This further bears out the 
thought, which leaders tn the in- 
dustry have emphasized for some 
time, that fundamentally the 
automobile salesman is a dealer 
in transportation, 


And the unescapable cenclusion 
from that is that questions of high- 
ways, taxation and other public 
| policies are just as important to the 
motor merchant's business as moy- 
ing the cars off the sales room fioor 








page advertisements of motor cars, | 
and | 


popu- j 


talked | 
comfort and j 


Gas Tax 
Collections 


IDAHO 

Boise, Ida., Nov. 14—(U. T. 
P. 8S.).—Gasoline buyers in the 
State of Idaho paid into the de- 
partment of law enforcement 
from January 1, 1925, to Sep- 
tember 1 a total of $570,714.61. 
This money goes directly into 
the state highway fund for use 
in highway construction. 


WISCONSIN 


Madison, Wis., Nov. 14. — Wis- 


| consin gasoline tax receipts collect- 


ed in October for September sales 
dropped nearly $50,000 under re- 
ceipts for the previous month, ac- 
cording to the report of State 
Treasurer Sol Levitan here today. 
The October figure brought in 
$520,215.52. Total receipts from 
the gas tax thus far this year are 
$2,934,942.11. 


OHIO 
Colambus, O., Nov. 14.—Gasoline 
tax receipts since the law went} 


WELLER PACIFIC COAST 
CHEVROLET ADV. MANAGER 


Oakland, Cal., Nov. 14.—Hal 
Weller, widely Known newspaper 
and publicity man of the Pacific 
Coast, has been appointed Pacific 
Coast advertising manager for the 
Chevrolet Motor Company. Weller 
will have his headquarters in Oak- 
land at the Chevrolet plant. 


TOURISTS SPEND FREELY 

Montreal, Nov. 14.—During. the 
month of July, the automobile tour- 
ist traffic put into circulation, in 
Calgary alone, over $f25,000, ac- 
cording to the | Calgary Auto Club. 


AFTER BRITISH RECORD 


London, Nov. 14 (U. T. P. §.).— 
A number of British racing records 
are expected to be snrashed follow- 
ing the arrival of Snowy Browne, 
the American crack, with his’ Due- 
senberg. 





into effect have amounted to 





ap- 
according 


| proximately $6,000,000, 
made here 


to an announcement 
| today. 





15-21—New York City. 
Salon, Hotel Commodore. 
16-17—Chicago, Ill, 
17 —Buffalo, N. Y. 
Statler Hotel. 
-14-18—Chicago, Il. 
17-19——St, Louis, Mo. 
19 —Cleveland, 0, 
20 —Washingten, D. C. 
ton section, Cosmos Club. 
—Chiecago, Ill. 


National 


20 


16-21—Detroit, Mich, First 
24 —San Francisco, Cal. 
California section. 
26- —lLos Angeles, Cal, A. A. A. 
26-Dee. 6—Berlin, Germany, 


J- 8—DPernambucv, prem. 
8- 4—Washington, D. C, Fifth Annual 
6-16—Brussels, Belgium. Annual 
7-20—Buenos Alres, Argentina, 


—Waterbury, Conn. 
show. Date not set. 
—Columbus, 
show. Date not set. 
16-23—Philadelphia, Pa., 
9-17—Mllwankee, Wis, 
11-18—New York City, 
Officials. 
11-16—Chicago, 
11-16—New York City, 
14—New York City. 
Astor, 
16-23—Newark, N, 
16-08 ere adiobio. 
16-23—Cincinnati, Ohio, 
16-23—Mlwaukee, Wis, 
16-23—Buffalo, N. Y, 
18-28—New York City, 
. Madison Square Garden, 


Second World 


Twenty-fourth 
19-21—Los Angeles, Calif, 

leveland, Ohio, Automobile 
Detroit, Mieh, . 


ookly Bn, 




















26—Ame 
26-20—Deirolt, Mich, 
27-80—Scranton, Pa, 
27—Detrolt, Mich 
vention, 


Scranton 


27- —Detrolt, Mich, 
$0-Feb, @—Chicago, 

$0-Feb. 6—San Francisco, 
$0-Feb, 6—Chicago, Ill, 


- 6—Chieago, 





Coming Automotive Events 


NOVEMBER 


Automobile Salon, 


National Association of Finance Companies, 
Society of Automotive Engineers, 


Standard Parts 

National Tire Dealers’ 
Society of Automotive Engineers, 
Society of Automotive Engineers, 


Society of Antomotive Engineers, 
16-21—Detroit, Mich, Society of Motor Transportation Engineers, annual convention, 
National Motor Bus Show. 

Society of Automotive Engineers, 


250-mile race. 
Annual Automobile Show in the Kaiserdamm, 


DECEMBER 


Good Roads Conference. 


Automobile Show 
Eighth annual Argentina Auto Show. 


JANUARY 


Waterbury Automotive Dealers’ Association, annual auta 
Columbus Automobile Dealers’ 


Philadelphia Automobile 
Eighteenth Annual Automobile Show. 


American Road Bullders’ Association Annual Convention, 
National Automobile Show. 
Society of Automotive Engineers, 


J, Nineteenth Annual Newark Automobile Show. 
Twenty-fifth Annual Automobile Show. 

Automobile Show, 

Automobile Show, 

annual automobile show. 

Twelfth National Motorcycle, Bicycle and Accessory Show, 


American Petroleum Institute, 

Show. 

Twentieth Annual Automoblie Show. 

Twenty-fifth Annual Automobile Show. 
N, ¥ Fifteenth annual automobile show, 

rican Road Builders’ Association, 

Soctety of Automctive Engineers, 

Motor Trades Association Auto Show, 

Michigan Automotive Trades Association Sixth Annual Con- 


Sixth Annual! Convention, 
Eleventh Annual Chicago Automobile Salon. 
$0-Feb, 6—Waxhincton, D. C., Automobile Show, 
Tenth annual Pacific Automobile Show. 
Eleventh Annual Automobile Salon, Hotel Drake, 


FEBRUARY 


Chicago National Show. 


Inc. Twenty-first Annual Automobile 


convention. 
meeting of Buffalo section, 


Association Show, 

Association Convention. 

meeting of Cleveland section. 
meeting of Washing- 


meeting of Chicago section. 


meeting of Northern 


Meeting of Highway Research Board. 


Association, Motor Hall 
Show. 
Motor Congress for Fereign Automotive 


annual dinner. Hotel 


sixth annual meeting. 


Good Roads Week. 
annual meeting. 
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G.M. Cash Position Unimpaired by Huge Bonus 


COMPANY TO PAY 
$63,000,000 ON 
COMMON IN 1925 


Cash and Marketable 
Securities Aggregate 
$155,000,000 


EW YORK, Nov. 14.— 

That the payment of 
approximately $63,000,000 to 
common stockholders out of 
1925 earnings will ‘not im- 
pair the cash position of the 
General Motors Corporation 
is indicated by a statement by 
President Alfred P. Sloan, 
Jr., in announcing the decla- 
ration of an extra dividend of 
$5 a share on the 5,161,600 


shares of common stock. 

The action of General Motors 
in cutting a melon of this size 
surprised the financial district 
by its generosity to stockholders, 
and supplied impressive evi- 
dence of the remarkable earn- 
ing power of the corporation. 
None but the most optimistic of 
the stockholders had expected 
more than a $3 extra. 

The corporation, President Sloan 
explained, has cash and market- 
able securities aggregating upward 
of $155,000,000, which represents 
over 30 per cent. of its net cap- 
ital employed. It has no debts of 
any kind other than current ac- 
counts. The only securities rank- 
ing ahead of its common stock 
are its preferred stock issues, ag- 
gregating less than $110,000,000, 
or about $45,090,000 less than its 
cash and securities. The dividend 
charge on iis senior securities for 
nine months to September 30, 
1925, is 5,729,794, which is approx- 
imately only 7 per cent. of the 
earnings of the corporation and its 
subsidiaries, aggregating $80,921,- 
018, in the same period. 

The cash required for plant ad- 
ditions and replacements during 
1925 will aggregate less than the 
cash accumulated through the de- 
preciation reserve account. This 
is due largely the fact that the 
corporation through relatively 
small expenditures has been able 
to care for its large and expanding 
business. 

Farnings 
the largest 
history of 


September 
any month 
the corporation. Earn- | 
ings for October are not yet] 
known, but it assumed they will | 
exceed September earnings, due to 
the fact that October sales exceed- 
ed September thus creating 
another new sales record. The 
corporation’s production for No- 
vember and December is scheduled 
at less than October, which is a 
normal condition and follows the 
seasonal trend. The earnings for 
the fourth quarter will be satisfac- 
tory, and the year will close with 
the corporation's financial position 
substantially better than at any 
time in its history, and its man- 
agement and production facilities 
greatly improved in every way, 


Continental Motor 
Earnings Increase 


Detrot, Nov. 14 While the an- 
nual report of the Continental Mot- 
or Corporation will not be made 
public until about the end of the 
year, Dow, Jones & Co. learn that 
operating profits for the fiscal year 
just closed, October 31, exceeded 
those of the preceding fiscal year, 
when a net of $1.43 a common 
share for 1,760,845 shares was 
Shown. Net for the current year 
is estimated at $1.65 a share. 

The company has $6,000,000 cash 
and no bank loans. Its truck and 
bus engine business is growing and 
good strides are being made in de- 
velopment of the business in indus- 
trial gas engine field. 
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Stewart-Warner Has 
$39,788,927 Assets 


New York, Nov. 14.—The 
consolidated statement of the 
Stewart- Warner Speedometer 
Corporation as of September 30, 
1925, strows total assets of $39,- 
788,927, comparing with $27,- 
069,981 on September 30, 1924. 
The profit and loss surplus to- 
taled $15,792,076 on- September 
30, last, against $13,361,930 on 
the same date last year. 














Plan Huge Steel 
Consolidation to 
Serve Auto Makers 


ITTSBURGH, Nov. 14.— 
Talk in financial circles 
indicates that Youngstown 
Sheet and Tube Company will 
be the nucleus of a large con- 
solidation rivaling in its abil- 
ity and capacity to supply 
steel to the automobile indus- 
try the Steel Corporation. 
President James A. Campbell, 
it is said, wants to form a 
combination second only to 
that of the leading interest 





and equaling it in many re- 
spects, before his retirement. 
Sheet and Tube will rank as 
the leading maker of seamless 
tubing when its new capacity 

1S completed next year. 
Involved in this suggested com- 
bination are Trumbull Steel Com- 
pany, Warren; Otis Steel Company, 
Cleveland, and United Alloy Steel 
Company, Canton. All are largely 
controlled by the same interests} 
and stockholders and the three are | 
| 





equally important makers of steel} 
products entering motor 
manufacture. 

Within the last 
Youngstown Sheet and Tube, which 
last fall entered the full finished 
steel market in an active way, has 
strengthening its operating 
personnel for this department. | 
Highly finished sheet practice dif- | 
fers considerably from ordinary} 
black sheet practice, and special-| 
ized training required for 
ce operation such 


into car 


the | 
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two months 


been 


is suc- | 
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MOTOR WHEEL TO 
SHOW BIGGER NET 


Belief Still Persists That 
Company Will Declare 
Extra Dividend 


Detroit, Nov. 14.—The Motor 
Wheel Corporation's report for the 
third quarter showing net profits 
of $436,719 after all charges is not 
a good indication of the present 
rate of earnings. The company's 
Situation in the third quarter was 
quite seriously affected by the 
August shutdown of the Ford Motor 
Company for model changes, since 
Motor Wheel supplies about one- 
third of Ford's wheel requirements. 
October, however, when Ford plants 
were back to volume produc- 
tion, was the month in 
Motor Wheel history. 

With Ford Motor now making 
new high production records and 
Buick and several other customers 
of the corporation running at full 
capacity, the outlook is for a much 
better showing in the last quarter 
than in the third. Bankers are 
estimating about $3,000,000 net for 
the year, which will run between 
$5 and $6 a share on 650,000 no 
par shares of common outstanding. 

It should be noted in the report 
for the third quarter that the com- 
pany deducted from profits $113,811 
premium on retirement of preferred 
stock, ordinarily charged to sur- 
plus. 
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CARBURETERS 


YOU CAN GET 
Higher Horse Power 
Lower Fuel Consumption 
Easier Starting 
Greater Flexibility 
No Carbon—Monoxide 
30 Days Free Trial 
Desirable onnea™ Open 
JUHASZ-CARBURETER-Corp. 


250 WEST 49TH ST.. NEW YORK 




















Why Are Battery Dealers 


Flocking 


The Reasons 
1—USL Initial Car Equip- 


ment 
Means 
placement sales 
USL distributor 


2—USL Complete Line 
Both a medium and low 
priced line of USL 
and radio batterie 


3—USL Quality 
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BUTTONLESS TIRE 
COVERS IN DEMAND 


Canton, O., Nov. 14.—The slo- 
gan “As Adjustable for Fit as 
Your Belt” has been adopted for 
buttonless tire covers manufac- 
tured by the Buttonless Tire 
Cover Company of Canton, O., 
Thousands of tire and accessory 
throughout the United 
fiates are using the buttonless 
covers, according to officials of 
the company. 

Two fasteners on 
end of the cover in the same loca- 
tion as the customary button clasps 
permit overlapping the one end of 
the cover over the other 


stores 


patented 


and neatly. Then an easy 
of levers causes the cover to be held 
firmly in place as a protector 
the tire. These devices make pos- 
sible the adjustment of the tire 
cover tft tire, and insure 
ra times, 
claim. 


size 
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any 
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Oo 


snug at 
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almost any size tire on the road. 

{Keep winter contact with 
owners through the service sta- 
*ton. 
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New Accessories | 





WINDSHIELD CLEANER 




















A windshield 


cleaner has been put on the market 


new automatic 


by the American Safety Equipment 
| Corporation, 109 3d Ave. North, 
| Minneapolis. 

The device is 12 inches in diam- 
eter, and consists of a glass disk set 
in a frame and installed in line 
| with the driver's vision. It is af- 
fixed by drilling two holes in the 
upper windshield frame. 
| The frame of the glass disc fits 
ifirmly against the windshield. A 
}small motor connected with the 
battery provides the power needed 


$750,000 GARAGE TO 
HOUSE 500 MACHINES 


Youngstown, O., Nov. 14.—Erec- 
tion of a $750,000 garage that will 
l|have a capacity for 500 cars will 
start here March 1. Incorporators 
| are the John H. Fitch Company, 
|with Fred King, president of the 
{company, making the announce- 
ment. 

The building will be of reinforced 
concrete, absolutely fireproof, three 
to five stories high and 63% by 
327 feet. It is in the downtown 
business section. 


CONDITIONS GOOD 

San Francisco, Nov. 14 (U. T. 
P. S.).—Northern California busi- 
ness conditions are excellent, says 
R. W. Foyle, manager of the 
Alemite Lubricator Company of 
California. He attributes the in- 
crease in sale of high pressure 
grease guns to the knowledge that 
|motorists have gained that they 
'ecan grease their own cars. 





OLDEST AUTO DEALER 

Elgin, Mil., Nov. 14.—L. E. Cropp 
has opened a new garage at 231 
Douglas Ave., his former plants 
having been outgrown. He is be- 
lieved to be the oldest automotive 
dealer in northern Illinois, if not 
the Middle West, opening a repair 
shop in 1902. 


revolutions a minute, the speed 
deflecting rain, snow and sleet. It 
jis also claimed that the 
|from glaring headlights is minim- 
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Even its pick-up 
is as smooth as it 
is exuberantly 
powerful. 


Salesmen find a demonstration 
of this car remarkably effective. 


The New 


uUpmobile 





danger | 


He has instructed his inspectors 
to stop with defective 
lights and warn the owner. Also to 
|co-operate with the owner by hand- 
ing him a printed leaflet with 
structions as how to 
headlight faults, 

The real start of the headlight 
| campaign was in Avon, a small 
j;town in the Blue Hills, where 
registry inspectors found 200 cars 
|with glaring héadlights in one 
| night. These owners all got warn- 
}ings after being shown the fault 
‘with their lights and being told 
how to proceed to remedy it. 

In Boston every policeman has 
, been instructed to co-operate in 
the campaign. 


every car 


in- 
correct the 








PORTLAND, ORE. 
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Portland, Ore., Nov. 14 CU.. B, 
P. S.).—War between the traffic 


department of Portland and the 
State Traffic Department over 
the enforcement of the new 
eight-point light law of Oregon 
is seen in the present controversy 
between Capt. Frank Ervin of 
the Portland force and Secre- 
tary of State Sam Kozer. 


| Capt. Ervin contends that the 
; interpretation placed on the law 
| by Secretary Kozer has - resulted 
j in undue advertising for certain 
|; makes of lights and service sta- 
jtions for adjusting metor lights 
according to the new law. Excep- 
| tion is taken to the interpretation 
| which implies that possession of a 
receipt from the adjusting station 
is sufficient to prove legality of 
| the lights, Capt. Ervin pointing out 
that the most frequently damaged 
| Part of an automobile is the lights, 
which are affected by every col- 
lision, and that possession of a 
|receipt does not necessarily mean 
the lights comply with the law so 
far as range and brilliancy are con- 
cerned. 


i- 
| 
| 
| 


Automobile lights in the state 
are in a mess, police say, which 
opinion is borne out by motor- 
ists. The law requires that the 
lights be adjusted to the eight- 
point standard, and that they 
shall not be dimmed except when 
operating on wet asphaltic pave- 
ment. It also provides that 
spotlights shall be fixed so as 
to make movement impossible 
without the aid of tools. 

The present controversy arose 
| when Secretary Kozer demanded 
that Portland officers enforce the 
law and hand out lists of approved, 
and adjusting stations to 
offenders. This, Capt. Ervin states, 
he will not do. The law became 
(effective September 1, but Capt. 
Ervin has delayed an enforcement 
campaign until such time as speci- 
fic instructions were received from 
the State Department. 


lenses 





DUBUQUE, IA. 








Dubuque, Ia., Nov. 14.—One 
out of every four automobile 
headlights in use in Dubuque is 
of the “glaring” variety, accord- 
ing to Traffic Officer Ernest 
Breithaupt, in charge of test- 
ing auto lights at the police test- 
ing stations during November. 
Out of approximately 500 sets of 
lights tested within a period of 
48 hours following a number of 
arrests for violation of the state 
| anti-glare law, more than 100 
| were found to be in violation of 
state laws. 
| Dubuque officials are co-operat- 
jing in a state-wide campaign dur- 
|ing November directed against 
| glaring headlights. The state law 
{defines as “gvlaring’ any lights the 
| undiffused rays of which rise to an 
|elevation of more than 42 inches 
|at a distance of 75 feet. 

“Before the month is over,” an 


| legal 





Many States Conducting 
Campaigns on Headlights | 


OSTON, Nov. 14 (U. T. P. S.).—Registrar of Motor 
Vehicles Goodwin has renewed with added vigor his 
campaign against defective headlights. 
intends to correct every defective headlight in Massachu- 
setts before the snow and cold weather increase the danger 
on the streets, if this is possible. 


He says that he 





Remington Arms to 
Make 4-Wheel Brakes 


Cohoes, N. ¥., Nov. 14.—The 
Remington Arms Company at 
Ilion will soon embark in the 
manufacture of four-wheel 
automobile brakes, according to 
report received here. The prod- 
uct will not be for any particular 
machine but will be made for 
equipment on all cars, it is said, 
The plant is one of the largest 
industrial concerns in this sec- 
tion and employs several thou- 
sand workers. About 250 for- 
mer residents of this city are 
now employed by the company, 
It is reported that the firm plans 
to take on a large number of 
new workers with the equipping 
cf its plant for the making of 
automobile brakes. 











official of the Dubuque Automobile 
Club predicted in a_ statement, 
“there will be a neglible number of 
glaring lights in use in the county.” 

Following the announcement by 
city and county officials of the cam- 
paign against glaring headlights, 
and the expressions of support 
for the movement from officials of 
the automobile club, a number of 
arrests were made for violation of 
the state law. This step by police 
brought a steady stream of auto- 
ists to the police testing stations 
for auto headlight tests. 

Almost one-half of the cars on 
which police found the headlights 
to be glaring were new machines, 
purchased during the past month 
or two. ‘ 


CEDAR RAPIDS, IA. 











Cedar Rapids, Ia., Nov. 14.— 
The first lot of motorists to 
drive on to the county test plat- 
form and have their headlights 
tested under the November drive 
that the state bureau is enfore- 
ing disclosed a bad situation. 

200 cars went-on to 
yesterday, and 
without a 


More than 
the platform 
twenty-one drove away 
single adjustment. : 

At that ratio less than'10 per 
cent. of the cars in operation have 
headlight equipment. The 
will bring about two condi- 
tions—safer driving at night on 
the country roads and an in- 
creased demand for lenses which 
approach the legal requirements. 


result 


Greensboro, N. C., Nov. 14.— 
“Ninety-nine per cent. of the 
people we come in contact with 
agree that a law should be en-’ 
acted by the Legislature requir- 
ing all vehicles on highways to 
earry a light at night,” says W. 
D. Henderson, attorney of the 
Carolina Motor Club. “The pub- 
lic is reminded that an automo- 
bile without a tail light is just as 
dangerous on the highways as 
a& wagon. On a recent trip 
from New Bern to Greensboro 
after dark it was found that 
there were two cars without tail 
lights to every one wagon with- 
out a light. This is dangerous 
negligence on the part of the car 
owner. Of course, there are 
very few wagons on the bhigh- 
ways after dark.” 





FREE SERVICE 

Milwaukee, Wis., Nov. 14.—The 
Clark Motor Company, Milwaukee 
Chrysler dealer, announces it will 
use two service cars for patrolling 
Milwaukee streets throughout the 
winter-driving hazard season, from 
6 p.m. to 3 a. m. daily, giving aid 
without charge to all autos in 
trouble. The service will Be avail- 
able for all, according to George W, 
Browne. 
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Accessory Sales Continuing at Hi 


Staple Winter Products 
Now in Heaviest Demand 


EW YORK, Nov. 14.—A comprehensive survey by the 
Automotive Daily News reveals the accessory and parts 
business in healthy sales condition throughout the country 





with dealers reporting no indications of let-down before the 
first of the year. 

The following cities, picked at®&————— 
random, should convey convincingly | na and Olean, N. ¥., and Warren, 
the optimistic phases of the acceS-/ Pa., reports that during the last 
sories situation:— two years it has had an excep- 
tionally large increase in business 
from automobile dealers and dis- 
tributors and service stations 
throughout its territory, which 
is all of New York state west of 
Utica. Sales in September were 
greatly in excess of sales for Sep- 
tember, 1924. | 

One of the reasons for the in-| 
crease of the parts business in the 
| past year has been the extraordin- |} 
}ary expansion of sales of automo-| 
: biles that took place four and five 


- . =f 
of the Christmas holidays, but, oo whe phim ap nrengronee, 
|}of the automobile business will not 


as one prominent member of the | b = 
Automobile Accéssories Business e reflected in the parts business | 
Association puts it, “automotive 
equipment sales keep on going 
like wildfire.”’ Not in a long time 
has there been such general sat- 
isfaction over volume throughout 
the trade. : 
This last six-day period, among 
the best selling items have neon | 
hood covers, mirrors, window shade | 
sets, polishes and chamois skins, | 
lambs wool dusters, dash clocks} 
and, as during the previous week, | 
| 

| 

| 

' 

| 

' 





EAST 











PHILADELPHIA, PA. 

Philadelphia, Pa., Nov. 14 (U. 
T. P. S.).—Both distributors and 
dealers in automobile accessories | 
report that business-is notably 
good and maintains a surprising- 
ly steady level. Many had thought 
there would be a recession in pur- 
chasing until the close approach 


ficials state. 





SOUTH 


CHARLOTTE, N. C. 
Charlotte, N. C., Nov. 14.— 
The season for cold weather ac- 
cessories arrived somewhat ear- 
lier than usual in this territory, 
and automobile owners are cre- 
ating a brisk demand for articles 
of equipment of value in increas- 
ing the comfort of driving in 





shock absorbers, air springs, sta- 
bilators, snubbers, heaters, chains 
and motoring gloves. 

Distributors continue to prepare 
assortments of winter accessories cold, rainy weather. 
and window and counter trims for Business as a whole is continying 
their retailers, for the Christmas|) Somewhat below the seasonal aver- 


for another four or five years, of-| : . , 
| that the garages in this territory 





age, according to reports from sev- 
eral of the larger jobbers here, 
while dealers report their business 
at present is substantially better 
than a few weeks ago and equal 
or close to normal. The dealers 
generally are pushing bad weather 
aids to comfort for motorists, but 
are buying cautiously, according to 
the jobbers. 

While the nature of the 
weather is now serving to create 
a good trade generally for’ the 
dealers, the prospects are that 
this condition, plus the demands 
ordinarily incident to the Christ- 
mas season, will provide a lively 
trade in these lines until near the 
first of next year, Stocks have 
been closely watched in the 
course of the past several 
months, and the jobbers’ reports 
forecast a sharp upturn in the 
volume of their business within 
a short time, when the dealers 
enter the market with replace- 
ment orders, most of which, 
however, are expected to be small 
and intended to meet current 
needs. 

Some heavy 
equipment and 


articles 
a fair 


of shop 
volume of 


|tools are being sold by the supply 


houses, but there are indications 
as a whole are refraining from 
much’ expansion. In restricted 
areas, however, where crop condi- 
tions were especially good this 
summer and fall, particularly in 
eastern North Carolina, reports are 
that all automotive lines are en- 


joying the best business in five 


years. 
| 





| CENTRAL | 





Davenport, Ia. 
Davenport, Ia., Nov. 14.— 
Winter swept down upon tri- 
city motorists last week with a 





trading and to make suggestions, | a 
either directly, or through their} 
sales representatives, to aid them | 
in preparing for window trimming 
contests 

Battery, Ignition | 





igh Le vel 





fury that saw them hustling 
into accessory shops for winter 
supplies, and gave the accessory 
dealers the busiest and most ac- 
tive week in many Octobers. 
Overnight between-season win- 
dow displays gave way to winter 
time necessities, and few of the 
|shops were prepared for the ava- 
lanche of orders that came in. 
Business bounded in a few special 
lines to far beyond the normal Oc- 
tober demand, almost attaining a 
late November December 
strength. 
Brake Linings, 
Brake 


chinery for auto repairing com- 
prised a bulk of the gain. 


WEST 














OAKLAND, CAL. 

Oakland, Cal., Nov. 14.—Ae- 
cessory dealers are taking ad- 
vantage of the seasonal buying 
by staging sales. The Western 
Auto Supply recently held a very 
successful dollar day sale, attract- 
ing a large number of buyers 
through specials. The United 
Auto Supply is right now in the 

throes of a pre-inventory sale 
in which they herald $150,000 
worth of automobile accessories 
to be sold “regardless of cost.” 

Many nationally advertised arti- 
cles are being offered by this 
firm at real savings. 

The Globe Auto Supply, another 
large chain concern, is advertising 
its “‘End of the Season” sale with 
fair results. All of the smaller 
accessory establishments are in- 
dulging in some sort of sale or 
other. The big appeal through all 
the present sale hysteria is price. 

Chanslor & Lyon, a coast-wide 
| wholesale house, is at present en- 
|gaged in a drive on Stromberg car- 
stricted to scarcely two-score items, | buretors. They are stressing the 
if one excepts parts. ‘Tire and|unusual mileage to be gained by 
battery services were the salvation|this make of equipment, advertis- 
of the accessory men in the last |ing testimonial letters, ete. 
few weeks, a review of the tri-city; Several smaller concerns special- 
dealers indicated. jizing in brake-lining service have 
isprung up this fall. They are 
j}doing a good business, which is 
|not unusual for this time of the 
| year. 

Threatened headlight drives by 
the state are stimulating the 
sale of lenses and bulbs. Glass 
houses are also reaping a good 
harvest as the result of several 
showers last week, forerunners. 
of the heavy rains to come any 
day. 


or 


Heaters 
radiator 





linings, covers 
and hoods, heaters and chains had 
|} the call for the 


lines 


| 
| 


week end. Busi- 
ness in these was booming, 


pushed 
lto adapt themselves to winter out- 


|and motorists were hard 


| fits. With the temperature hover- 
ling just above zero, most mo- 
|torists had planned for autumn 
| week-end tours, they flocked to the 
| accessory shops for car and driv- 
ing necessities and conveniences. 
Up’to this time, though, the ac- 
cessory trade had suffered from a 
sort of lethargy. With = stocks 
around 1,200 to 1,500 items, the 
only profitable demand was re- 


as 





LITTLE ROCK, ARK. 
Little Rock, Ark., Nov. 14.— 
Wholesale accessory dealers en- 
joyed the greatest business in 
October ever known in the state. | 
It is estimated to have been from 





| 30 to 50 per cent. greater than 

October, 1924, and — consisted 
| largely of shop equipment. Of 
course, accessories are selling in 
increasing quantities, but ma- 











Battery, ignition, starting and | 











lighting concerns report satisfac- | 
tory business and storage batteries | 
especially are in good demand. 

Houses handling radio sets and} 
parts have ho complaints to make | 
at this time. The only perceptible 
change in the sales of radio at this 
time is that, whereas not long ago 
parts and accessories had the call, 
the tide has turned in favor of 
complete sets. No one seems to} 
ascribe any clear reason for this 
difference in trend, although it is 
common talk that “evp’’ radio 
stores have been overdoing parts 
sales for some time. 

Ash Trays, Horns 

Among the articles that dealers 
say are selling at a fair rate, al- 
though by no means among the 
leaders at this time, are battery, 
testers of various types, gasoline} 
gauges, ash trays, flower vases, 
motor meters, automobile trunks, 
bar locking .caps and auto horns. 
There has been a recession the past 
week in sales of bumpers and auto- 
matic windshield wipers, as well as 
in radiator shutter fronts, doubtless 
owing to improvement in weather | 
conditions in this territory. Deal- | 
ers, however, confidently expect the 1 
movement of these items to begin 
again in good volume at the first | 
appearance of rains and low tem- 
perature. 

Distributors of garage equipment 
state that the demand, usual at this 
time of year, for garage heaters, 
has sprung up and that there is 
some call for chain hoists, regula- 
tion jacks, balloon tire jacks and | 
auto ambulances for towing. a 

Tire-patching and vulcanizing | 
equipment sales are fair and while | 
better than during the warm! 
months show, no notable improve- 
ment. 


AMILCAR 


BREWSTER 
CADILLAC 


BRUNN 
DERHAM 


BUFFALO, N. Y. 
Buffalo, N. Y., Nov. 14.—The 
Unit Parts Corporation of this 





CUNNINGHAM 


BREWSTER 


AUTOMOBILE 
SALON 


‘Presenting the cAristocracy of Motordom 
Hotel COMMODORE, Nov. 15" to 21" 


DAILY 10 A.M. to 11:30 P.M. 


gee Automobile Salon of 1925 presents to a discriminating and distinguished 
clientele all that is really meritorious in high-grade motor cars, and custom 
coach work admirably staged in a beautiful and appropriate setting and on a 
scale commensurate with the importance and character of the products exhibited. 


EXHIBITING 


LA 
MAYBACH 


DUESENBERG 
ISOTTA FRASCHINI 


EXHIBITED BY 


FRANKLIN 
LINCOLN 


WILLS SAINTE CLAIRE 


COACHWORK 


DE CAUSSE FISHER 
DIETRICH 


FLEETWOOD 
HOLBROOK 


RENAULT 
ROLLS ROYCE 


MERCEDES 
MINERVA 


NCIA 


COACHMAKERS 


LOCOMOBILE 
MARMON 


PACKARD 
PIERCE ARROW 


EXHIBITS BY 
JUDKINS 
LE BARON 


LOCKE 
ROLLSTON 
WILLOUGHBY 











city, with distributing stations in 








Watertown, Rochester, Syracuse, 











Niagara Falls. Lockport, Utica, 








Binghamton, Jamestown, Medi- 
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Many Displays at Detroit Motor Bus Show 


@ —— — —-— SKS — - — — —_——— 


Fer 
CHEVROLET CO. aAadewd Pwrrrerlrer 4 a &@fstwair@e # | Gavewd esrrrcreler 


—_—~ 


ENTERS BUS FIELD) tq oa ea wee 


Exhibit of Passenger bere rerureeererrs 
Buses at Show Is 
Its First 




















Special from A, D. N. Detroit Bureau 
ETROIT, Nov. 14.—The 
Chevrolet Motor Com- 

pany is making its formal 
bow in the motor bus field| 
in the entry of a passenger 
bus exhibit at the first Na-| 
tional Motor Bus Show here. 
| 
| 
‘ 





Three body manufacturers, rec- 
@gnizeing the possibilities offered 
by the Chevrolet one-ton Utility 
Express chassis, which was _ re- 
cently lengthened, lowered and 
strengthened by its manufacturer. 
are building for it a wide variety 
of passenger bus bodies. The list | 
prices for the combined chassis and | 
body range from $1,300 to $1,700, 
according to type: about half the 
price of the next lowest priced 
passenger bus using a sliding trans- *. a aote 
mission. “L007 e SFOITs lowe 0 booty 


op eb ree | Td F MPL 


29st LoD LAE 


Three bus bodies, made by two 
manufacturers, are included ae 
in the Chevrolet exhibit at eirrre 
Grindley Hall. One of them is 5 ie 
the product of the Wayne Works, 
Richmond, tInd., known as the Aa7r0r yest es 


“street car” type. It is suitable ~: = = | 
for a wide range of uses but is nae a ieee Fe Disnidgiantaninenn ap Pe ee ie ee ee ee ae Di alae @erwrteoler 


designed especially for service as 
a passenger vehicle over sched- aes . arse ‘ - 
uled routes. Another body by Ground Floor _Plan at National Motor Bus Show 


TIMKEN EXHIBIT dome of the Exhibitors at 
HOLDS INTEREST The Motor Bus Show, Detroit 


we ond , ¥ Name vo. Pneumatic Tool) 
Special from A, D, N, Detroit Bureau Denby Motor Truck Corp.. Ri. Electric Storage Battery Co 
ETROIT, Nov. 14.—Timken | Graham Brothers, Detroit 216-2 Chilton Class Journal Co 
» = Dept. of Street Railways, > it.... 215 | Concessions rire 
axles are exhibited in Space | skinner Automotive Device Co, Detroit Concessions 
227 in a display which is com- | Reo Motor Car Co., Lansing, Mich... 237) Stage ... 

- i Gotfredson Corporation, Detroit.. 3- Kysor Sieh ae Co 
prehensive in character. A | Commerce Motor Truck Co., Ypsilanti : - £ tutes Gs samsaee.. 
standard bus rear axle with | Dorris Motors, Inc., St. Louis. Mo... Gabriel Snubber Sales and Service 
American National Omnibus Company, Co. Clevetand 
worm carrier underslung, fitted (Gray Mfg. Co.), Detroit....... 219-220 | noon, Saoten Track 
with what the Timken company gy ai ee ae as ey 227 | Eisemann Magneto Corp. 

: : @® studded: >T r ration 0 mer- 
calls a divided brake spider, is ca” Gna eae 325-226 | The Fageol Co.. Kent, O.... ne 
. ‘ ‘ . . “x . srown-Li sear Co racus 
New Chevrolet Bus Being ‘Shown shown. By this device it is pos- a vn ogra 103 rm Electric Service Supply Co. . 
. : @ Auto Body Co., Lansing 102-103- 
“Sedan” type. This is more ex- ae 7 sible to install practically any | pragg-Kleisroth Company, Van_ Pelt |c G. Spring and fee Ge. ial! 
: type of brake cailed for by the Street, Long Island City, N. Y... 33 § |the Six Wheel Co... s 


pensively finished and is equipped DIFFERENT BA T PLAY ; “e , Greenleaf - . q 
: 8 > . | ‘us Ss spec . , i - ~pine “ < The Steel Products Co.. 
with side doors, affording more ND 0 einartataa-aeelles ifcations, with Bus Transportation Magazine St dene tase Chicago. 


td z > oe page out changing the entire axle. | Michigan Highway Association...... 4 -% ‘nc igedl 
convenient entry and exit. This EACH EVENING AT SHOW; °™ eit ; ili ’ | Black & Decker Manufacturing Com- Chevrolet. Flint, Mich... 
is the type that lists at $1,700 The brake assembly bolts on as Shay, Dalton See 2-4-6 | Mich. Replacement Parts Co., Detroit... 
‘ _ ‘ ; ate ; se sche * U. S. Rubber Co., New York 
The Wayne Works also makes a : 4 — unit, and = use Cenes Air Bee ake Co., Cleveland ne wee ei. af Sew Derk 
school bus body. but that model Neecial from A. D. N. Detroit Bureau | th Ss fixtare permits the usee Oo Baynes & Krentler, Birmingham. “Mich. > — a: SSPEET sa 
is not on exhibition at the show. Detroit, Nov. 14.—Music is to be| service the brake as a unit. The Nichols-Lintern Co... 21) Vernor : 
ee . ae ee : Separa axle displav | Better Buses (Magazine). : 
The third bus being shown by|® ‘ature ot the National Motor]. mire —~" one eptentree Taxicab Journal re . Buda . 
Brings > ° Are en ee Ras aan is that of the Westinghouse metal/ automotive Daily News....... Chassis Lubricator Co 
Chevrolet is a “Country Club” type, | Bus Show here this week. The com- AES brakes. Christensen air | Detroit Auto Club pe ta 231 Zenith Carburetor Co., Detroit. 


‘ Thompson Research, Inc., Cleve ae Motor Improvements. Inc. 
brakes and a mechanical expand- | yellow Jack-It Mfg. Co. 2] Martin Steel Prod. Co., Plainsville, O 


seats run lengthwise. The body stress on the need of music for ing brake of the Simplex type. The]|Gruss-Detroit Company (Cleveland General Elec. Co (Mr. Talistine). 
lk =  Rerrne 7 ee — — |patrons of the show. ‘To this end| worm used in this axle is mounted 

4 orks, ou ito Rus va ; F g . s . ~ : al . _ i $a 
and sells. complete with chassis,!@ different band is being presented on three bearings. in accordance equipped with Christensen ai DETROIT COMPANY 
“ — with the latest Timken design. The! brakes and the latest type of Tim- 


. 
@t $1,500. Ponserthon ggg oa ey Se eee worm gearing is of the F. J. type,| ken cross tube, especially built for MAKES NEW PANEL 
A separate exhibit of passen- | For the used on all Timken worm-drive| front wheel brakes, constitutes still a 
ger bodies on the Chevrolet chas- | the Reo Motor Car Company's band axles. It is the full floating type, | another exhibit. Detroit, Nov. 14.—Waterproof 
sis is being shown by the Mar- | from Lansing will be present, with | 224 brake drums are of such size plywood is a product that enters 
tin-Parry Corporation, Detroit. | fifty members. On Tuesday night | 25 to permit their being submerged into the manufacture of bus bodies. 
The line includes a de luxe |the well known Cass Technical|i™ 20-inch base dual tires. The Under the trade name of “Weld- 
school bus. with lengthwise | high school band of Detroit will|®Ubs are for Budd wheels. The] rier assembly for a bevel rear | wood,” the United States Plywood 
seats, to retail complete at $1,500, be heard. For Wednesday night axle shown is displayed cut in half axle. This shows the Iatest Company, Inc., of Detroit, is mak- 
and another type of school bus | Graham Bros.’ band will play. For —not cut away, but actually cut three-bearing mounting on pin- ing a veneered panel, the plies of 
body equipped with bucket type | Thursday night the band from] in" half. aie sad it eeneiaitete which are glued with a casein 
seats, to sell, complete, for $1,600. | ypsilanti Normal school will be on Another feature in the exhibit — as oe : “4 product. This process is said to 
Chevrolet officials look to an|hand and on Friday night the band| includes worms and wheels re- how ring gear deflection is pre- | make the panel impervious to heat, 
extended production of the Utility|from the Ford Motor Company,| Moved from several buses that vented. This is accomplished by | moisture and atmospheric changes. 
express chassis as a result of the|comprising 100 members, will give a piled Pog en cn a an adjusting screw through the be an ote a in different 
company’s entrance into the field |the program. mileage reoords. Some of these i . P : thicknesses, both three-ply and five- 
of the passenger motor bus i worms and gears have traveled coonter oulag sym & - ply, and are furnished with white 
| 
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with front and rear doors. The = mittee in charge has placed special 
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opening night, Monday, 


Another piece of ‘Timken 
equipment shown is a display car- 


close limi : 
KYSOR HEATER COMPANY as far as 300,000 miles, and show perp igen i — pine faces for painting or enamel- 


RUGGLES MOTOR TRUCK CO. | REPRESENTED AT SHOW eomye eer "am i ae The following members of the oe Ne ee eee ee 


faces when they are to be stained 
HAS EXHIBIT OF BUS Ms simply for exhibition purposes, Timken-Detroit Axle Company are Lawrence Ottinger, formerly 
; : ; A dual drive axle-such as is sup-| attending the show: H. W.-Allen,| chief insepctor of airplane panels 
ate Detroit, Noy. 14.—Kysor Heater] plied by Timken for gas-electric| chairman of the board; Fred Glo-|for the United States Air Service 
Detroit, Noy. 14.—Ruggles Motor} ;Company, manufacturers of heat-|installations is also shown. This|ver, president; P. W. Wood, Vice-|is president of the.company, which 
Truck Company, Saginaw, Mich.,| ers for motor ears and motor buses, | Particular job is equipped with] president in charge of sales; W. G.j| is a pioneer in the waterproof ply- 
will exhibit one of its bus models, 4; Allegan. Mich. will t eee Westinghouse air brakes of the] Norris, Western sales representa-| wood field. 
and besides its headquarters at the! “~ * — pe repre-| netal shoe type. This axle has/tive; R. S. Gay, Western sales rep- --— 
ehow has opened headquarters ao at the show by W. A. Kysor, two carrier assemblies, and is, of| resentative; G. E. Fox, Eastern TO OPEN NEW OUTLET 
the Book-Cadillac. The following | President, and D. J. Mohl, engineer, | ogurse, connected with two drive railway represéntative; Gabe Hil- Chicago, Nov. 14.—Paved and 
efficers wili be present: R. G.| from the home office; A. &. Ed-| snafts. The carrier assemblies} ton, sales engineer; C. S. Dahlquist, | widened, Indianapolis Avenue, 
Goldie, vice-president and general| Wards and C . G. Rockwell, from] are not connected in any way, but|sales engineer; W. L. Love, adver-|Chicago’s only highway leading to 
manager; D. B. Smith; sales man-| the Detroit office. each is driven by a separate elec-|tising manager; L. R. Buckendale,| Michigan and the east, and for 
ager; A. S. Sampierre, assistant | ; tric motor. There is no differen-|sales engineer; R. H. Trese, sales| years one of the worst roads enter- 
gales manager; Walter Reichle, | {The more people you tell, the | tial. representative; P. W. Sloan, service|ing Chicago, will be opened for 
chief encinee’s. ' more goods you'll sell. A standard front axle for buses, | manager. traffic Nov. 19. 
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Dealers Admit Seasonal 





Slump in Tire Business 





GDEN, Utah, Nov. 14.—Dealers describe the tire busi- 


ness as rather quiet now 


. “The price is so high,” said 


one of them, “that it is becoming a serious problem to the 


smaller towns where the number o 
o— 


corporations is limited.” 

“Tires right now are away above | 
what they should be according to} 
income. There is much shopping | 
around and there is a great de-| 
mand for the second-hand article: | 
far greater than the supply. We} 
don't have one-third of the sec- 
ond-hand tires that are asked for.| 
Last year requests for second-hand | 
tires were almost, if not entirely. | 
unknown.” 

The vulcanizing business is 
good. Most of the exclusive tire 
dealers, if not all, are doing vul- 
canizing now. The effect of the | 
high prices has been to de- 
press the tire business here. 

One prominent tire dealer said 
people now come in and shop 
around, trying to strike bargains 
or make exchanges. 


f rich people and large 


FRENCH RUBBER 
MARKET IS HIT 





Paris, Nov. 
eral 


14.—Failure of sev- 
the smaller French auto- 
and the diffi- 
culty which other and larger firms 
are encountering in trying to make 
ends meet. are believed here to 
be due to the increasing rubber 
prices caused by the British Steven- 
son plan for control of the rubber 
output. 

Rubber prices in Paris have un- 
dergone a steady rise for several 
months. It was worth 8.37 francs 


of 


mobile tire firms 


Ford Balloons Are 
Already Standard 


Topeka, Kan., Nov. 14.—There’s | 
no need to standardize balloon tires 
for the Ford trade. 
ready standardized, according 
|;George Badders, of the Badders 
| Motor Company, Ford dealer. In| 
the last six months Badders says | 
he has sold only one closed model | 
Ford that was not equipped with 
balloons and now his tire depart- | 
;ment is doing more than per 
| cent. of it’s total business bal- 


They’re al- 


to 








79 
in 
loons. 

a There should be only one balloon | 
| Size for each car, according to John 
| Holt, tire dealer. He | 
| that he meant one size tire for| 
, each weight job. Probably, Holt 
| Says, the problem of sizes would be | 
better solved were the 
jmade to support certain weights. | 
Tagen than half his business now 
Joey in balloons, but he has to keep 
;a4 <9 per cent. larger stock in order 


jto supply the balloon size demand. 


explained 


balloons | 


GOODYEAR WAREHOUSE 
Los Angeles, Cal., Nov. 14.—The 
;Goodyear Tire and Rubber Com- 








Goodrich Trade Name 
Exclusively Its Own 


London, Noy. 14 (U. T. P. 
S.).—It is reported from Pre- 
torla that the B. F. Goodrich 
Company of New York made 
formal objection to the regis- 
tration of the trade mark 
“Silvertown” applied for by 
India-Rubber, Gutta Percha 
and Telegraph Works, I4d., 
London, but only inasmuch as 
the word was applied to covers 
and tubes for automobile tires. 
Judgment was that the Good- 
rich Company had by use estab- 
lished prior rights to the word 
and its objection was upheld. 











TIRE PRICES TODAY 
BETTER THAN IN 1920 


Spokane, Wash., Nov. 
kane tire the 
high level aren't so high after all, 
John D. Ferris, tire manager of the 
United States Rubber 
here, points out, in making com- 
parisons with the peak of 1920. 
“Our 30x3% clincher fabric sold 


prices at present 


14.—Spo-| 


Company | 


Akron Rubber Men 
See Little Change 


Akron, O., Nov. 14.—Akron brok- 
that the release of 10 per 
cent. more rubber No. 1 under the 
Restriction Act has 
|had practically no effect upon the 
| crude rubber market. The total 


allowance for export is now §5 per 
cent. of production. 

This release has been counter- 
jacted to a large extent by a short- 
jage of labor in the rubber produc- 
jing countries and decreased ship- 
|ments to America. 

Therefore, it is improbable that 
j}there will be any reduction in tire 
|} prices for some time to come, tire 
|}manufacturers point out. Spot 
rubber has held firm for the last 
two months at about $1 a pound. 
| The future market has also been 
very strong, as heavy buying for 
months in advance has been re- 
ported. It is said that British and 
| Dutch planters have been able to 
j}contract for practically all of their 
1926 production above 65 cents a 
pound if they so desire. 


ers say 


Stevenson 








tax in- 


niin de an ee aig ny day's price is only $30.95, 
cluded. Better quality and higher 
mileage attained as a result make 
the comparison even more favor- 
able for today’s prices.” 


No one is stocking heavily. Every 
firm seems to be trying to get 
along till prices drop or become 
more stable. 


for $22.60 plus 5% per cent. war 
tax in 1920, and today the price is 
only $10.40, tax included,” he says. 
will| ‘The 32x4 Royal cord sold in 1920 

| tor $56.55 plus war tax, and to- 


compared with 8.42 in May, 1924. {pany has awarded the contract for 
The price climbed to 16.90 in De-(the erection of a four-story con- 
cember, 47 francs in July ana /|crete warehouse here that 
53.63 francs on November 5. Al- 1cost about $205,000. 
though the Dutch Indies and; 
French Indo-China outputs were 
;not affected, the Stevenson plan ; 
; caused a world-wide rise, as the 
| American rubber demand increased 
j With the British restricted output. | 
Germany, in supplying Russia | 
and Central Europe with raw rub- | 
ber and its products, is a heavy ! 
consumer. Another’ reason for 
sreater consumption of rubbe 
throughout the world is seen in 
jthe development of the balloon { 
tire. Besides, rubber exports last , 
year were far below the consump- | 
tion, which also affected the price 
| Situation. The ratio to 8&5 per 
|cent. normal as the increase under ! 
the Stevenson plan was not suffi- | 
cent io prevent the increase. } 








EVANSVILLE 
Evansville, Ind., Nov. 14.— 

While the first week of Novem- 
ber showed a falling off of about 
38 per cent. in tire sales as 
against the preceding week, tire 
distributors here are about even- 
ly divided in opinion as to the 
prospect of the fall market. of 
the twelve distributors report- 
ing, six viewed prospects as 
good, while others look for Ccon- 
ditions not being any more than 
fair at the best. 

Cold weather and the price con- 

\ dition are factors that at present 
\ are affecting trade. While no dis- 
tributors would say that the price 

/- situation has materially affected 
2 business it is expected by some that | 
y~"two or three weeks may be. re-| Production cost of tires is al- | 
quired to fairly gauge the situation.; Most entirely affected by rubber | 
One distributor declared the |#"4 Cotton prices, although - vari- | 

price condition was not affecting ous ingredients are used in the} 
wholesale, though it had been |™#nufacturing process. The tire 
stimulating retail sales. In |industry of France will probably | 
general the price advance is not | >€ halted if England and _ the 
seriously curtailing the demand, United States engage in the threat- 

it is said. ened war with rubber and cotton ' 

Ten distributors reported nearly weapons. Excessive increases 
$28,950 in sales as compared with tire prices in France may not 
$45,000 for the preceding week. be necessary because of the rub- 
‘compared with this period of 1924, | ber on hand, but gradual 
distribution houses show about an //Mcreases are expected. 
even break. But two dealers re- French producers are 
ported sales totals as not up to last alarmed by a third factor in that 
year’s record. they have to buy rubber from 

Balloon tires claim from 10 to | England, and accordingly must pay 
25 per cent., and in four instances the Laatste English prices v ith 
from 35 to 40 per cent. of total |@@Preciating francs. Under 
sales. The size 29x4.40 the “| COMditions the Paris market 
most popular. Clincher sizes are | °° oe end to the rubber 
easily leaders in the high pres- | ‘"°'S#e. 
sure lines, with good demand for 
31x4.31x5.25, and 32x4. Tubes 
generally are declared in about 
equal demand with tires, though 
two houses showed a marked ad- 
vance. 

Stocks largely are said to be nor- 
mal in volume, and above those of 
1924 at this season, 

Distributors represented are Ko- 
komo, Miller, Goodyear, GeneraT 
Cord, Kelly-Springfield, Republic, 
United States, Firestone, Goodrich, 


Fisk, Mansfield, Badger, Lee, and | NEW HAVEN Enroll Now! 


Armadillo. ew aven, Conn. TOV 4.— e e 
aca oe mag Seca Join With Fhousands of Other Men of the Industry Who Are Start- 
ing the Business Day by Reading The Automotive Daily News. 


| section discloses the fact that bal- 
Fill in the coupon and mail today so that you will not miss a single issue. 























You Owe it to Yourself, Your Business, 

to Keep Abreast of the March of 

Events in the Automotive Industry 
by. Reading the 


Automotive Daily News 


How important is your business? If your aim is set for the 
highest possible business accomplishment it is essential that 
you know all about the affairs concerning your industry and 
you should know them today. 


All the News of the Automotive Industry 
While It Is News 


Accessory, tire and battery information 
and service. A stock, bond and finan- 
cial service. Manufacturers’ schedules. 
Wholesale and retail sales helps. In 
fact, everything of interest in the 
industry which will have a_ possible 
bearing upon your own business growth. 


as 


in 
stocks 


further 
* 


The Automotive Daily News, the indus- 
try’s new and only daily newspaper, 
affords its readers immediate news ser- 
vice relative to every line of endeavor 
in the automotive field. It gives you 
the latest and up-to-date list of prices. 


such 
fails 


price 


Is 


combined to cause a slump in the 
passenger car tire market, al- 
though there a fair demand 
for truck tires. This week’s sales 
are below those of a week ago, 
according to representative deal- 
ers. Wholesalers report a lower 
demand from rural districts as 
winter sets in. Tire business for 
the year, however, ahead of 
that of a year ago. 


is “ * F “s 
The Automotive Industry’s New Right Hand Man 
welfare. With hundreds of representatives 
scattered throughout the country and con- 
ducted by national authorities’ in every divi- 
sion of the whole automotive field, the Auto- 
motive Daily News can and does promise 
you news that is reliable and authoritative. 


Thus the Automotive Daily News is acclaimed 
by hundreds of leaders in the automotive field. 
This newspaper has no axe to grind and its 
editorial policies are unbiased and absolutely 
honest. It suppurts and advances the industry 
as a whole—working with all agencies for its 


is 








ST. PAUL 

St. Paul, Minn., Nov. 14.— 
Rumors of further advances in 
tire prices increased business for 
St. Paul tire dealers during the 
last week, but prospects for fu- 
ture trade look rather gloomy, 
they admitted. 

The prospects of a long, cold} 
winter has dampened the ardor of | 
many motorists who had planned; Tire Company of this city. “We 
to drive throughout the winter, are overstocked just now,’ he 
months. Many are running their; continued, “but with the upward 
cars only until they are forced by! trend of the local tire business 
poor equipment to put their ma-| we expect to get on a normal 
chines up, dealers hold, basis in a very short time.” 

The week's business exceeded; jl of the leading tire dealers 
that of the preceding week, but/in this city report exceptionally 
still is far below the average for | good prospects for fall and winter 
the summer months, |tire business, In almost every es- 

bss co yer i s ? s 
MINNEAPOLIS tablishment sales have increased 


during the last week, and this 
Minneapolis, Nov. 14.—Current 


year’s sales total is far in excess} 
price levels and weather have Lor last vear’s flenres ‘ 


loon tire sales have jumped for- ! 
ward during the last week. 

“Our balloon tire sales have 
jumped up to fully 30 per cent. 
of our business, and the pros- 
pects for fall and winter busi- 
ness, especially in balloon tires, 
is exceptionally good,” said J. 
Kinney, manager of the United 
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Sentiment Against Long 
Time Auto Payment Plan 


This is the thirteenth of a series of reports giving expressions 
of dealers in all parts of the country on further extension of 
time in which automobiles may be paid for. 


OS ANGELES, Cal., Nov. 14.—There is a strong senti- 

ment here against long-time payments on automobiles, 

according to views of representative dealers interviewed 
here for Automotive Daily News. 


While several dealers are in-®—— c the 
creasing their volume of entirely upon the fortunes o 


é game. 
by the new time-payment plans of 


twenty-four months that they have 

put into effect, together with down | CANTON, OHIO 
payments of less than 20 per cent., Canton, O., Nov. 14.—A survey 
other dealers, who have tried sim-| Of leading automobile distrbutors 
ilar finance plans and proved them| im Canton this week disclosed the 
unsound, look askance at the new! twelve-month payment plan the 
long-time payment plan. mest popular. 

Of all the dealers interviewed [here are instances where the 
not one favored less than a one-! purchaser is privileged to make his 
third down payment, nor more! payments over a period of eighteen 
than twelve months’ time. months, but these cases are few, it 

was said. Some fifteen months 


“If you don’t get a substantial 
down payment of around one- | plans are available at some dealers. 
Ford cars are sold on the twelve- 


third of the purchase price you 
will be forced to take the ¢ar | month payment plan, the dealer 
ack,” said R. S. Carrington, 
manager of the Gordon War- 
ren Chevrolet agency in Holly- 
wood, who further stated that 
his opinion was based upon bit- 
ter experience. 

All dealers 
with Mr. Carrington on 
factor in selling for a 
payment. 

Possibly one of the bigge 
tors entering into the sale of «a new 
car is the matter of employment of 
the buyer. Here in Los Ang | 
and more particularly in Holly-| 
wood, a very large per of 
the dealers’ prospects « of 
motion picture players. 

To a dealer a motion 
player doesn’t necessarily mean 
man or woman holding a starring 
contract. Perhaps he or she is a) 
free lance player of some renown,| This is an average of $5 a motor 
who more or less regularly com-|yehicle. About 1,150,000 car owners 





business 


taking the paper to a finance com- 
pany, which in turn discounts it at 
a local bank, 


| made by 
} 





where payments are 
the purchaser. 

In some of the higher priced cars 
| the time limit is extended no longer | 
agreed | than ten months. This is generally | 
revert| true in cases where buses and | 
| trucks ure purchased by individuals | 


down 
and firms, it was learned. 


‘Ohio Motorists to 
Save Seven Million 


Columbus, O., Nov. 14.—The 
Ohio State Automobile Association 
reports that drivers of motor vehi- 
cles in Ohio will save $7,000,000 
next year as u result of reduction 
in charges for automobile licenses. 





interviewed 
the 
low 


ast fac- 


eles, 


cent. 


stat 
ONSISt 


} 
picture 7 
| 
i 





mands a salary varying trony $100 | | will save $4 each, 250,000 will save 
to $500 a week. But therein is | $5 each, 15,500 will save $10 each. 
the joker, the $500-a-week free) Truck owners will save nearly $5 
lance player one week is the $50-a-| each. 
week player a month later, or, if; This saving of $7,000,000 will be 
he is very professional,;and refuses} equivalent, it is said, to about one- 
such a pittance, he may remain at/ half of the gasoline tax to be col- 
“liberty” for months until some | jected in 1926. The saving is at- 
producer again needs his exact/tributed to the gasoline tax and 
type. | Lipp motor vehicle laws passed at 
And ithe latest session of the General 
priced Assembly. 
verts 
lancer, 
has his 


higher 


in 


about 


while the dealer 
cars worrying 
from the well known 
the dealer in chea 
troubles 
and the player of 
don the grease paint 
day, who may play in 
for a day or two weeks, 


re- 
free 


is 
cars UNEMPLOY ME NT WANES 
extra Toronto, Nov. 14 (U. T. P. S.) 
who} According to figures of the Domin- 
$i#0 a/ion Bureau of Statistics, unemploy- 
re; ment centinues to show a decided 
decrease in Canada. 


ner 
pel 


vith 


with the -_ 
those 
for 


one 
depending 


bits, 
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List of New Automotive Patents 











Charles A. Paul, assignor of one-third to 
Wilson, Portland. Ore., stove attach- 
j;ment for automobiles; Oscar Peterson, 
| Williston, N. Dak., attachment for jacks; 
| James C. Powell. Byesville, O.. assignor 
; to the A. L. Powell Power Company, Inc.. 
Miles City. Mont., internal combustion 
engine; Edward O. Powers, Chicago, as 
signor to F. CC, Austin Machinery Com- 
” Aurora, Ill..| pany, combined power transmitting and 

Kemp. New York | steering gear mechanism 
A. Kent Are} Walter F. Reed, Chicago, 
John Ww gauge; Hugo Reichel, tire buffer; Eugene 


Nov. 14.— 


Washington, D. C., | 
patents were 


Additional automotive 
announced today as follows:— 
ise, Tenn 
assignor to 


ago, | 


Jaragin, Rutile 
Johnston 


William F 
truck; Edward A 
International Harvester Cx 
tractor; Joseph C. June 
radi: stor cap; William E 

t carburetor; Afthur 
ignition apparatus: 


ympany, Chik 


gfasoline tank 





a.. 

Philadelphia, Pa 
Kraft. deceased, 
Phillips and E. A 
valve 


shock abs¢ +|C. Richard, Fiint, Mich., assignor to Gen- 
Ridge w< |} eral Motors Corporation, Detroit, 
Darr pump system; Walter 

to General 
Dayton, O., indicating 
Rowe, Galesburg, Ill., assignor to G. E 
Colby, Maywood, Ill, fuel-saving device 
| for automobiles: Robert E. Roy, Oakland. 
Cal., tractor; John Rummins, Lansing, 
Mich., assignor to General Motors Corpora- 
ion. Detroit, Mich., device for seating 
alves, 

Henry M. Schramm. West 
self-lubricating connecting 
Shepherd, Salt Lake City, Utah. 
multicylinder internal-combustion 
Charles S. Smith, assignor to A. O. Smith 
Corporation, Milwaukee, Wis., spring 
hanger and connecting same to side bars 
of automobile, frames; Hinsdale Smith. 
Springfield, Mass., spring suspension; El!- 
wood B. Spear, assignor to the Goodyear 
Tire & Rubber Company, Akron, O., treat- 
ing rubber; Albert Spillman North Tona- 
| wanda, N engine piston; Ralph R 
|; Stewart. assignor to N. J. Stewart, Los 
Angeles, Cal., variable-speed induction 
motor. 

William 
Australia, 
Max T 
pone an 


c P 
¢ sler, 
Henry 
J kK 
turs tire 
Charles A Laffiteau and W. G 
Savannah, Ga., spark-plug 
Lake, Takoma Park, Md.. power 
mission § for automobil operated 
Charies B Lansing Colo ado 
Col portable pneumatic grease 
Thomas C. Leake, assignor to Bear Trac 
tor Corporation of America New York] 
city. tractor; Thomas J, Lindsay, assignor | 
to J.indsay Auto Parts Compan Indian 
apolis, Ind., driving axle structure for | 
sutomobiles; Fisher H. Lippincott Phila 
delphia, Pa.. automatik ariv Allen 
Loomis. assignor to the Willy Overland | 
Company. Toledo, O top ipport Ray- 
mond L. Lunt and F. M. Henry. assignors 
to the Hi-Power Company Minneapolis, } 
Minn., superheated steam equipment for | 
internal combustion engines | 
Herman T. Meader, Oakland. Cal, trans-| 
mission-control attachment; James A 
Meade, Sacramento, Ca automobile 
boiler; Jasper and A. Me: Town- 
ship. Iowa, snow remover for highways:| 
Jaquelin M. Meredith. Norfolk, Va.. motor- 
vehicle wheel; Thomas Midgley, Hampden, | 
Mass., assignor to Fisk Rubber Company 
Chicopee Falls, Mass., method and ban 
ratus for building tire casings; Humfrey 
F. Morgan, Newark. N. J., driving mech- 
anism: Howard J. Murray, Brooklyn, N 
Y.. automatic speed changing power trans- 
miasion device; Emil L. Nelson, Abington, 
Pa... assignor to Budd Wheel Company, 
Philadelphia, Pa.. vehicle brake; William 
. Olson, Chicago. multiple lubricator. 
‘ Orem, Baltimore, Md., 


Hen 
Robert | 
trans- 
tools 
nes 
gun;.j 


device; Alvin V 


Spr 


Chester, 
rod; Frank 


Pa., 
D 

two-cycle 
engine 


eola 


Trewhella, Trentham, Victoria, 
air-cooling device for engines: 
Voigt, Reading, Pa., assignor to 
Safety Table Company, Inc., 
New York city, transmission apparatus: 
William A Wadleigh, Seattle, Wash... 
wheel center for Ford tractors; Milton F 
Webster, Alameda, Cal., assignor to Merco 
Nordstrom Vaive Company, San Francisco, 
Cal., lubricant; Reuben Wedebery, Chicago, 
battery-terminal-connection cover; Karl M. 
Wise, Birmingham, Mich., agssignor to 
Clymer Manufacturing Company, Denver, 
Parsons, S. 9. /|Col., spotlight; Harry A. Yates and P. A 

1 Newcastie-on-Tyne. | 3. Todd, Ottawa, Canada, automobile jack 
manufacture of gear wheels,'and brake operating device. 


Bnzland, 


: vacuum | 
W. Riedel, assignor | 
Motors Research Corporation, | 


;solute 





| 





t 
i 


jand the sentiment of the masses is 
|slowly but surely crystallizing back 











ESTROYER OF THE AIR. Photograph below shows Britain’s 

first flying torpedo-carrying boat in a demonstration flight at 
Brough, near Hull. It is of the Blackburn-Napier type, fitted with 
a 450-horsepower engine. The photo shows seaplane discharging 
a torpedo. 























Sees Highway Development 
Sal va tion o of Latin America 


EW "YORK, Nov. 14 —Latin Asien is at the beginning 
of a program of highway construction which forecasts 
a social and economic development transcending anything of 


‘the past, in the judgment of members of the official United 


States delegation to the Pan-American Congress of High- 
ways, who returned to this country Monday. 
During the two months of their@®— — ——__—_—_——. 
the party traveled more 
than 13,000 miles, 
making tours of 
inspection of the 
highways of 
Panama, Peru, 
Chile, Argentina, 
Uruguay and 
Brazil. 
Commenting 
upon the condi- 
tions observed, 
> H. H. Rice, chair- 
man of the dele- 
gation said:— 
“Perhaps no place in the world 
offers the opportunity for de- 
velopment which will be found 
in Latin America. The’ vast 
natural resources, which cover 
almost every field of raw ma- 
terial, the rich agricultural 
areas and the scenic beauties, 
await only adequate means of 
communication to place the con- 
tincnt in the van of foreign 
trade. 





absence, : _ 
congress was one of sound eco- 


nomic and highway engineering 
principles and so important did 
the men present feel the work 
to be that they decided to make 
the congress permanent and voted 
to hold the second meeting at Rio 
de Janeiro, Brazil, in 1927. A pre- 
liminary meetirig will probably 
take place in Cuba next year. 

Looking at the question from 
the standpoint of participation by 
our own government,” Mr. Rice 
said, “the members of the delega- 
tion feel keenly that we should 
take a more liberal attitude toward 
Panama and should bridge the 
Panama Canal at least at two 
; Point in order to permit free mo- 
tor traffic between north and 
south.”’ 


H. H. Rice 


Those who comprised 
gation were H. H. Rice 
president National 
, of Commerce; 


the official 
chairman, vice- 
Automobile Chamber 
Charles M. Babcock, state 
commissioner, Minnesota; Con- 
sressman William E. Hull, Peoria, Iil.; A. 
N. Johnson, chairman, Highway Research 
Board, National Researcn Council; Thomas 
H MacDonald, chief United States Bureau 
of Public Roads; Frank Page, state high- 
way commissioner, North Carolina, and 
_. <a A. Sherwell, secretary-general, 
Inter-American High Commission. Pyke 
Johnson, Washington representative, Na- 
tional Automobile Chamber of Commerce, 
executive secretary; Miss Harriet M 
Sweet. Inter-American High Commission; 
Prof. Wyatt A. Pickens and Frederick W. 
Perkins, chief motion picture division 
Department of Agriculture, comprised the 
staff. 

Accompanying’ the official delegation 
were Dr. Francisco Leighton. who is com- 
ing to the United States to study highway 


dele- 





highway 


“Everywhere we went we found 
the great leaders fully’ alive 
to the vital need for transportation, 


of them, as is evidenced by the in- 
sistent demand for more roads 
everywhere. 

“Within five years I expect -to 
see many of the major systems well 
under way.” 

Discussing the question of 
motor transportation, Mr. Rice 
said that the people of Latin 
America are more advanced in | ™#e 4 similar study for 

government, 

their understanding and use of mead 


ment, and Sr. Sebastian Ospina, who will | 


the C 











development here for the Chilian govern. | crossings 


olombian } 


FIGHT MADE ON 
GASOLINE TAXES 


Test Case in Nebraska, 
Legislation News From 
Other States 


INCOLN, ‘Neb., Nov. 14. 
—The first prosecution 
under Nebraska’s new gaso- 
line tax law was _ instituted 
this week with formal 
charges by Attorney-General 
Spillman against Marvin L. 
McKee, Laurel dealer, for 
failure to report gas tax re- 
turns. A civil and a criminal 
suit have been filed and an 
interesting legal battle is 
promised. 

Inasmuch as a debtor can 
not be imprisoned for failure 
to pay, the attorney general 
will probably charge McKee 
with failure to report rather 
than pay his tax and charges 
of embezzlement may be filed 
to secure the money. 


LAW IS CONFUSING 
Beaver, Pa., Nov. 14.—Legal 
counsel has been employed by the 
Associated Automobile Merchants 
of Beaver county to _ investigate 
and render a decision regarding the 
new state law requiring the regis- 
tration with the county recorder 
of all liens on used or new cars. 
Considerable misunderstanding ex- 
ists among the dealers of the state 
as to this law, which was supposed 

to be effective September 15. 


WASHINGTON CODE 
Spokane, Wash., Nov. 14.—At 

a meeting of automobile men 
here it was brought out that the 
proposed motor code for this 
State will have to undergo at 
Jeast 25 changes to make it ac- \ 
ceptable to all parties interested, 
the trade, motorists and the 
state, Among the features 
stressed was the fact that the 
state is likely to be swamped 
with extra work, entailing hir- 
ing of a huge army of clerks. 
This is offset, however, some- 
what by unexpected sources of 
possible revenue, R, F. Black- 
well of Blackwell Motors Com- 
pany declared. 


MONTREAL RECOMMENDS 

Montreal, Canada, Nov. 14.—Ar- 
rangements have been completed 
by the president and board of di- 
rectors of the Montreal Motorists’ 
League for the placing of proposed 
amendments to the motor vehicle 
act before Mr. Taschereau, prime 
minister, and Jacob Nicol, pro- 
vincial treasurer, ready for the 
coming session. 

The complete program is as fol- 
lows: Compulsory lights on all 
vehicles without exception, govern- 
ment regulation of headlights, gov- 
ernment control over all railroad 
on the provincial high- 
ways and compulsory liability in- 
surance for motorists. 





ally appreciated in the United 
States. 

“The great difficulty which the 
countries of the south face is ab- 
ly one of lack of roads. Where 
we have a sufficient mileage 

to somewhat diffuse | 
almost everywhere 4 
we found the cities 





the motor vehicle than is gener- 
@ 
N. A. C. a in 


Lt 


here 
highways 
the traffic, 
the south 
walled in. 

“Meanwhile the public is buy- 
ing motor vehicles at an acceler- 
ated rate, and in this one fact | year's, 
alone, if none other existed, the 
future development of highways 
would be assured. 

“At the present time co-operative 
plans of this character are lacking |communities. St. Louis, Pittsburgh, 
in the south, and a great program , Los Angeles, Washington, D. C. are 
2 Rp men gedng Soactny Se Bape | | among the yo toe which have 
ro ae pel ge for policies of | this see ay Wg ay eee 
this character. out. 

Referring to the first Pan-Amer- | ON. A. C.. C. officials are hoping 
ican Congress of Highways, Mr. ‘that the smaller cities will take a 
Rice spoke in terms of high praise leaf out of the Connecticut book 
for the work which had been done jand try to reduce their accidents. 

here. A list of suggestions to this end 

'The have been prepared by the N. A. 


of 
New York, 14.—Heralding 
the achievement of the 
portent which is holding its 


Nov. 
state of 
accident rate below last 
the National 
|Chamber of Commerce points out 
j the need for vigorous attention to 


the smaller 


traffic 
Automobile 


‘the traffic problem by 


is 


program adopted by the 





Drive to 


Reduce Traffic Fatalities 


is submitted to 


Cc. CC. and being 
small communities. 





SAFETY HONOR ROLL FOR 
SEPTEMBER 

Motor Fatalities During 

Month) 

Berkeley, Cal. Charlotte, N.C. 

Pocatello, Ida. Allentown, Pa. 

Moline, Fil. Altoona, Pa, 

Muncie, Ind. Sioux Falls, ‘S. D. 

Burlington, Ia. Galveston, Tex. 

Augusta, Maine Wich. Falls, Tex. 

Pittsfield, Mass. Waco, Tex. 

Pt. Huron, Mich.Ogden,U. 

Reno, Nevada Roanoke, Va. 

Nashua, N.H. Seattle, Wash. 

Passaic, N. J. La Crosse, Wis. 

Albuqu’que,N.M.Casper, Wyo. 

Po'kepsie, N. Y. 


(No 
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F you have been in the habit of regarding 

accounting as a sort of necessary evil, or if 
you are one of those dealers who are too busy 
trying to sell cars to bother with it, read this 
The writer, H. M. Fancher, knows 
from actual experience whereof he speaks. He 
is recognized as one of the foremost authorities 
He has addressed scores of 


article. 


on dealer finance. 


trade conventions on the subject. 
here some of the ways in which accounting 
will help you MAKE MONEY. 

In a coming issue he will outline a practical 
budget system. His suggestions have been fol- 
lowed by hundreds of dealers. 
many of them can be profitably applied to your 
Look for this second article soon 


own business. 
on this page. 


He tells 


You'll fmd that 








CCOUNTING is inter- 
preted by a_ great 
many dealers as a gener- 
ality and as such it carries 
little conviction. It takes 
concrete evidence in each 
individual’s case to bring 
home to him the necessity 


for it. 

As an example of a concrete 
case, I have in mind a certain 
dealer in Wyoming, whom I 
have been trying to interest in 
keeping some record of his busi- 
ness, and, incidentally, of his 
profits, because he was making 
considerable money. However, 
he was always too busy, and the 
other parts of his business 
seemed so much more important 
that he never did anything 
about it. 

One day last year he came into 
my office very much excited 
and wanted me to direct him to 
a good public accountant, telling 


sme at the same time that the 


government had assessed him 
some $6,000 additional taxes on 
his ineome for 1920 and 1921 
and he‘had no records with which 
to refute the government's claim. 
He is thoroughly sold new on 
the needs of accurate accounting, 
but something radical had to oc- 
eur to bring about a realization 
of its importance. 


Broad Functien 

In recent years severa} fac- 
tories have taken the initiative 
in this respect and supplied their 
dealers with simplified systems. 
The National Automobile Deal- 
ers’ Association has also done 
this same thing, so that gradu- 
ally conditions are improving 
along these lines. 

Accounting, as I interpret it, 

a broader function than 
merely the keeping of historical 
records of the business you do 
or aS a means of preparing an 
income tax report. To me it is 
essential to every business as a 
guide to the proper conduct of 
that business. To me it is the 
foundation of the business upon 
which all the other parts are 
builded. 

To prove this, let me ask a 
question: Why is it that so 
many automobile dealers fail to 
make a proper return en the 
capital they have invested in 
their business? There are sev- 
eral reasons for this, but I will 
cite just a few to prove my 
point :— 

1. Used cars. 

2. Lack’ of capital. 

3. Improper use of capital. 

4. Tax burdens (state, county, 
income). 

5. Lack of knowledge regard- 
ing cost of doing business. 

6. Lack of knowledge of 
profitable and unprofitable mer- 
ehandise. 

7. Laek of planning. 

Biggest Problem 


Now let us for a minute dis- 
cuss each of these items:— 

1. Used Cars—That is the big- 
gest single problem facing t 
dealers today. This, however, 
ean be greatly simplified and 


roduces P 


| Dealer Accounting— How It 
rofits 


—— —©, 


By 


H. M. Fancher, C. P. -A. 


Treasurer, Tom Botterill, Inc., Hudson-Essex Distributor, Denver, Col. 


’ 2 
é PROFITVILLE 


~ HIT & Miss= 
Me 


Vis 





For the dealer who wishes to reach Profitville as quickly as possible, the choice between hit-or-miss 
methods and accounting should be an easy one. 
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brought down to a clearer under- 
standing if the dealer has a 
proper knowledge of used car 
eosts. A dealer, under ordinary 
circumstances, knows pretty well 
what a standard make of used 
ear will bring in the market. 
But how many dealers know 
what it costs him to handle a 
used car? 

If he knows definitely how 
much it costs to handle and hew 
much it costs to repair it, he 
can subtract these two items 
from the sale price and arrive 
at an allowance figure for the 
customer. If the dealers would 
follow this practice consistently 
their used car problem wouldn’t 
be such a big one, because I don’t 
believe that any dealer would 
knowingly throw away $200 or 
$300 if he actually knew he was 
doing it. The only way to know 
definitely is to keep accurate ac- 
count of it. 


Helps to Analyze 


Another thing, through keep- 
ing proper records you are in a 
position to make an analysis of 
the cars you sell, as to kind and 
price class, and from this anal- 
ysis determine what makes of 
ears and what priced cars are 
the most profitable for you to 
handle. 

The dealer will then begin to 
realize the true facts about used 
ears as they affect him, and 
when he cannot trade on a basis 
that is favorable to him, he 
won’t trade. The other fellow 
can have the business through 
overtrading, to his ultimate un- 
doing. The dealer will then be- 
gin to realize the greatest truth 
in this industry, thet “volame 
without profit is a false shrine.” 

2. Lack of Capital—How is a 
dealer to determine whether or 
not this is the cause of his fail- 
ure to make greater profits un- 
less he has a balance sheet drawn 


off periodically that clearly de- 
picts the actual truth? 

3. Improper Use of Capital— 
This is one phase of the automo- 
bile dealer business that is sadly 
neglected, and until dealers be- 
gin to realize the importance of 
it they will continue te work in 
the dark. How can a dealer know 
if this is his trouble unless he 
has a means to determine ac- 
curately the amount of capital 
he has tied up in accounts, notes, 
buildings, equipment and mer- 
f¢handise? The relation of each 
of these items to the other and to 
total capital invested is a very 
important item in managing a 
business successfully. 

I have in mind in this connec- 
tion a dealer in Colorado who, 
upon analysis of his financial 
condition, found that over half ef 
his working capital was tied up 
in accounts of customers. He 








How Accounting 
Makes Money 


@By stopping losses on 
cars. 
QBy saving 

taxes. 

QBy showing which de- 
partment of the business 
is losing money. 

@By enabling dealer to 
tell what accesories, parts 
and equipment to stock, 
and in how large quan- 
tities. 

@By helping him give 
proper direction to his 
merchandising efforts. ~ 
Q By insuring efficient use 
of his capital investment. 


money in 








never kept any aecurate account 
of these facts, and only upon the 
refusal of the bank to furnish 
further loans did he actually 
realize his condition. Definite 
information in this respect will 
save the dealers of this country 
many thousands of dollars and 
help to reduce materially the 
mortality among the trade. 

4. Tax Burdens—State, county 
and income taxes are becoming 
quite a burden in every business, 
and more efficient accounting 
methods will save dealers many 
dollars in taxes. 

5. Lack of Knowledge of Cost 
of Deing Business—Unless a 
dealer actually knows how much 
it is costing him to do business, 
how can he expect to make a 
prefit? Figures have been com- 
piled which will tell him aceur- 
ately just what his eosts sheuld 
be, but unless he has his own 
figures set up in an intelligent 
manner, how can he compare 
these costs or ever know wherein 
his costs are greater than the 
average costs? As stated be- 
fore, definite standard costs have 
been compiled for each depart- 
ment of the dealer’s busi- 
ness, and every dealer should 
take. pride in holding his ex- 
penses within the range of na- 
tional averages, but without his 
own figures he can’t hope to com- 
pete with his neighbor next door 
who has. 

Profits on Parts 
6. Lack of Knowledge of Profit- 
able and Unprofitable Merchan- 
dise—Unless accurate inventory 
records are kept showing costs 
and profits, how is a dealer ever 
te know which items of acces- 
sories and parts he is making his 
profits on and which items he is 
actually losing money on? I 
have feund in my experience too 
many cases of an extra 5 per 
eent. as an incentive to stock 


more goods than the dealer's 
business justified. Also in this 
connection a study of turnover of 
merchandise will open a dealer’s 
eyes to possible profits. Just for 
your own satisfactien, divide 
your average actual inventory 
of parts into your cost of sales 
for a year and see how many 
times you are turning your 
stock. If it isn’t five time’ you 
are not making the profits you 
should make in this branch of 
your business. 

7. Lack of Planning—This is 
another feature of the dealer’s 
business which in my opinion has 
been overlooked. Too little plan- 
ning and too much “trust te 
luck” tactics. Accounting knawl- 
edge definitely known, linked 
with proper planning through 
budgets, will make every dealer 
in the country a better merchant, 
and through being better mer- 
ehants make more money out of 
their business. 

Budgeting 

In connection with this bud- 
geting idea, I want to say a 
word or two. Every dealer ean 
budget his busimess if he will. 
It takes no great amount of abil- 
ity and little time, but it will 
control the profits of your busi- 
ness better than any one thing 
I know. 

I am preparing a special arti- 
ele for the Automotive Daily 
News on this subject which will 
appear in the near future, and 
whieh I hope will furnish dealers 
with an even better understand- 
ing of this important subject. 

I have covered in a brief way 
just a few of the benefits which 
can be derived from accounting 
in its broadest term. Consider 
it seriously and use it advan- 
tageously—not as a necessary 
evil or a part of the overhead, 
but as a real productive factor 
in the management of your 
business. 
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COOK TO KANSAS CITY 

Kansas Cjty, Nov. 14.—W. S. 
Cook of Memphis, Tenn., has been 
named sales manager of the whole- 
gale office of Durant Motors, Inc., 
here. He succeeds W. I. Nelson, 
who resigned. Mr. Cook was sales 
manager of the Memphis office for 
Durant. 

JOHNSTON MAKES PLANS 

Memphis, Tenn., Nov. 14.—George 
Johnston, who resigned as service 
manager of the Bluff City Buick 
Company, will open a business of 
his own the first of the year, in 
which he will handle used cars 
and accessories and conduct a 
gervice station. 


JACKMAN VISITS CHICAGO 

Chicago, Nov. 14.—Louis Jack- 
man of the sales department of 
the Leece-Neville Company of 
Cleveland, spent a few days in Chi- 
cago visiting the trade. Mr. Jack- 
man began his automobile career 
fin this city eighteen years ago as 
a@ salesman for the Thomas Flyer. 


BELSKY WIELDS GAVEL 
Dubuque, Ita., Nov. 14.—Charles 
J. Belsky of the Belsky Motor Com- 
pany, Buick distributor in this ter- 





ritory, presided at the sessions of 
the tire group at the convention of | 
the Iowa Automotive Merchants’ 
Association at Des Moines Thurs- 
day and yesterday. 


HUDSON DEALER 
Ind., Nov. 14.— 
and F. E. Franz, 
both of whom have been engaged 
in automobile selling for years, 
have become affiliated with Chester 
G. Schiefer in the Hudson-Essex 
dealership here. 


JOIN 
Fort Wayne, 
oO. P. Jackson 





RITES FOR R. T. FISHER 

New Bedford, Mass., Nov. 14 (U. 
T. P. S.).—Funeral services were 
held Wednesday for Robert § T. 
Fisher, past president of the At- 
lantic Petroleum Company of Bos- 
ton, who died at his home here. | 
Mr. Fisher was 56 years old. 

BOYNTON IN NEW POST 

Chicago, Nov. 14.—W. 
for eighteen years in the 
end of the motor industry, has 
joined the sales force of the 
Charles F. Van _ Sicklen Motor 
Company, Ford dealer, at 6047 Cot- 
tage Grove Ave. 


s0ynton, 
selling 


NICKOLS MAKES CHANGE 

Portland, Ore., Nov. 14 (U. T. 
P. S.).—L. K. Nickols, formerly 
with the Howard Automobile 
Company, has. been appointed 
Eastern Oregon representative for 
the Portland Motor Car Company, 








Advertisers in the 
Automotive Daily News 


Apperson Automobile Co. 
Automotive Rotary Lift Ce 
Bendix Brake Co. 
Buick Motor Co. 
Byrne-Kingston Co. 
Chevrolet Motor Co. 
Chrysler Sales Corp. 
Continental Metors Co. 
Detroit Carrier Mfg. Co. 
Durant Motors, Inc. 
Flint Motor Co. 
Frick Brothers, Inc. 
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the entire industry quickly. 


You eventually will count the AUTO- 
MOTIVE DAILY NEWS as the most 
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| Corporation, 
| Nostrand, 
Fe 
| $50,000; 
|} of 87 
iH. 


| Manhattan, 


|; New 


| tation; 
‘e 


| chines 
000: 


' subsidiary 
| formed for the purpose. 


distributors of the Hudson-Essex 
line in Oregon and parts of Wash- 
ington. 


ORME CIRCLES U. S. A. 

Chicago, Nov. 14.—Thomas J. 
Orme of Orme Brothers & Sheets, 
Chevrolet dealers, at 6522 Cottage 
Grove Ave., has just returned from 
a two and a half months’ tour. 
Accompanied by his wife, Mr. Orme 
made a cireuit which started wesi 
and included a boat trip through 
the Panama Canal to New York 
city. They ‘visited Canada and ihe 
West Coast, then sold their’ auto- 
monile and boarded a steamer for 
the Canal trip. 


DAHLE SALES MANAGER 

Minneapolis, Nov. 14.—J. W. Hol- 
liday, general manager, has an- 
nounced appointment of S._ V. 
Dahle as sales manager of the 
motor car branch at 1201 Henne- 
pin Ave. 


GOODWIN AT FORD PLANT 


San Francisco, Nov. 14 (U. T. P. 
S.}.—W. H. Goodwin, manager of 
the San Francisco branch of the 
Ford Motor Company, is attending 
the annual branch managers’ con- 
vention of the Ford organization in 
Detroit, 





Incorporations 


OHIO 
Nov. 14 (U. T. P. 
incorporations in the auto- 











Columbus, S.). 
—New 
motive industry in this state are:— 

Bill Orman Company, 
$20,000; will 


service 


Columbus, 
take over the sales 
business of Henry & 
1199-1201 West Broad St., 
dealer for 


and 
Tetiow, 
the Hudson and Essex; 
William L. Orman, J. M. Schooler, 
Hartford A. Toland, M. F. Markel 
and Kenneth <. Brewne. 
McKinley Rubber Company, 
ton, $50,000; Charles §. Moon, 
Charles O. Sipe T. P. Pakson, W. 
M. Blecker and H. E. Shook; man- 
ufacture tires and tubes. 


NEW YORK 

N. Y., Nov. 14.—Incor- 
porations just filed inthe New York 
secretary state’s office include: 
Fuel Control 
Manhattan, 
manufacture 


Can- 


auto 


Albany, 


of 
Automatic Com- 
pany, Inc., 
to motors, engines 
and automotive devices: E. F. 
Giannattasio of 1577 Madison Ave., 
H. E. Cozzens and Thomas F. 
ers. 

Northern Boulevard Motor Sales | 
Great Neck, $12,000; 

in automobile business; 
Kronen, Jr., and Leslie Van 
both of Little Neck, and 
Manly of Glen Head, N. Y. 
McDermott-Quinlan, Inc., LeRoy, 
to engage in automobile} 
Thomas E. McDermott | 
Myrtle Ave., LeRoy; Thomas | 
Quinlan, Pavilion, N. Y., and! 
V. McDermott, Batavia, N. Y. 
Atlantic Cab Company, Inc., 
$100,000; to deal in 
taxicabs, etc.; Violet Wandell, 969 
80th St., Brooklyn; Rose Bernstein, 
Ethel Greenberg. 


engage 
H. H. 


business; 


Q. 


MASSACHUSETTS 
Oct. 14 (U. FT. P. 
corporations in Massachusetts | 


Boston, S.). 
are: 
Boston, $50,000: 
Marshall D. Pulsifer, 
Pulsifer and Frank H. Pulsifer, 
of Watertown. 
Souhigian Snow-Removing 
Company, Lawrence; $25,- 
motorized snow plows; Mar- 
Souhigian, Solomon Souhigian 
Mugurdich Antriasian, all 


motor transpor- 


all 
Ma- 


sop 
and 


| Lawrence. 


ENTERS COMMERCIAL FIELD 
Nov. 14 (U. T. P. S.).— 
The business of Commercial Cars, 
Ltd., Luton, where Commer 
are produced, 
by Humber, 

of 


London, 


Ltd., 
the 


of Coventry 


latter is being 


$100,000; | 


Pow- | 


Karl | 


of | 


trucks 
has been taken over |} 
A ' 
ed 


| —= DEALER—= 
DOINGS — 


HARRIS AND RODGERS 
GIVE UP AUTO BUSINESS 
Chicago, Nov. 14.—Harris & 
Rodgers, pioneers in the merchan- 
dising of used cars, have just gone 
out of that business and will hence- 
forth operate in Florida real es- 
tate. The main floor of their for- 
mer quarters at 2330 Michigan 
Ave. has been taken by the Dagmar 
Motor Sales Company, and Harris 
& Rodgers have retained the sec- 
ond floor as their executive quar- 
ters. 
NEW CADILLAC DEALER 
TO HAVE $15,000 HOME 
Elgin, I1., Nov, 14.—Joseph 
W. Taft, formerly secretary and 
treasurer of the American Iron- 
ing Machine Company of Algon- 
quin and Chicago, has taken 
over the Cadillac franchise in 
this city and is erecting a $15,000 
garage and salesroom at North 
State and Mill Streets. Mr. Taft 
expects to occupy the building by 
January 1, 
GETS FORD FRANCHISE 
IN BLACKSBURG, S. C. 
Charlotte, N. C., Nov. 14 (U. T. 
P. S.)——Ira DeArmon of this city 
has just obtained the Ford fran- 
chise at Blacksburg, S, C., and has 
gone there to establish his com- 
“pany, which will be known as the 
DeArmon Motor Company. Mr. 
(tegen has been connected with 
|the Ford branch here for about ten 
; years, 





| LITTLE ROCK F IRM 

TO SELL JORDAN CARS 
Little Rock, Ark., Nov. 

Jordan Motor Car 


14.—The 
Company has 


announced the appointment of Ray | 


Robinson Motors, 1215 Main St., 
this city, as representative of Jor- 
dan cars in the Little Rock terri- 
| tory. 


CALIFORNIA DEALER 
INVADES SECOND CITY 

Long Beach, Cal., Nov. 14.—J. 
M. Hall has just opened his Rick- 
enbacker and Marmon dealership 
at the corner of Ist and American 
Streets, with W. E. Horne, veteran 
automobile man, as manager. Mr. 
Hall will continue to operate his 
Marmon and Rickenbacker dealer- 
ship at Santa Ana. 


|'SALESMEN AT DINNER 
EXCHANGE EXPERIENCES 
Haverhill, Mass., Noy. 14 (U. 
P. S.).—The salesmen from 
;automotive concerns here got to- | 
gether and had an old-fashioned 
New England country dinner at a 
in Amesbury. The guests 


=. 





farm 
| comprised the sales forces of J. 
| Ellison, 
| pany and the 
Company. Sales plans 
| periences were exchanged. 


and ex- 


| MARRAN TU RNS» FROM 
MANAGER TO DEALER 
Buffalo, N. Y., Nov. 14.—R. W. 
| Marran, for the last four years 
| 


manager of the Monroe Motor 
Car Company’s Buffalo branch, 
has just resigned to open his own 
dealership for Pierce-Arrow cars 
at 185 East Ave., Rochester. The 
new firm’s name will be the 
; R. W. Marran Company, Mr. 
| Marran previously spent eleven 

years in automobile sales on the 
| Pacific Coast, 


| ZANESVILLE DEALER 
;TO HANDLE PEERLESS 
Zanesville,. O., Nov. 14.—The 
| Zanesville New and Used Car Com- 
pany of this city has just secured 
| the dealership for Peerless cars in 
|this territory. Leo Dutro is pro- 
| prietor and general manager of 
|}the firm. He plans to add a force 
| of salesmen to introduce the cars 
|}in this city and vicinity. He wilt 

used car business, 


}continue his 


| said. 


BANKRUPTCY PETITION 
| FILED BY AUTO FIRM 
Greenville, S. C., Nov. 14.—C. M. 
| Simpson of Due West, doing busi- 
}ness as the Simpson Motor Com- 
pany, has just filed voluntary bank- 
iruptey proceedings 
clerk of the United 
Court. Liabilities 
| $18,121.60 ana 


$22,262.20. 


States Dis 
are listed 
assets are 


here with the| 





o. | 
the Ellison Motor Com-j;— 
Bradford Motor; 


% ee 
Opportunity 
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sertions are free. 
words: if display type is used, 


you e. 





CLASSIFIED RATES 


5c a word (per daily insertion) 

If 6 consecutive insertions are used, the 6th insertion is free. 
If 12 consecutive insertions are used, the 11th and 12th in- 
Minimum classified advertisement accepted, 12 


Correct amount must accompany order or advertise- 
ment will not be inserted. Send cash, check or money order to 
Automotive Daily News, 1926 Broadway, New York, N. Y. 


18 words. Maximum, as much as 








AGENTS 


BUSINESS OPPORTUNITIES 





AGENTS AND DEALERS WANTED 


to take orders for fastest selling gas sav- 
ing device on market; sold on ‘‘no deposit 
free trial’’ to Ford, Dodge and Chevrolet 
is wanting one. 
Apex Sub-Carbu- 


car owners; every one 
Write for particulars. 
retor Co., Indianapolis, Ind. 





INDIVIDUAL, distributor or manufacturer 

to purchase half-interest in spark plug 
insulator patent, new merchandising idea, 
approved by leading automotive manufac- 
turers, ready for market, smal! investment 
with business under your control. Millions 
used every day. Write Engineer, Box 212, 





BUSINESS OPPORTUNITIES 


East Liberty Post Office, Pittsburgh, Fs. 








THE ADVERTISEMENT below contains 
and at bc a word will cost 


50 words, 
you $2.50. 


6 consecutive insertions, the sixth 
sertion free, will cost $12.50. 

12 insertions, 
tions being free, will cost $25. 


EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere: 
have all capital needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here's a 
chance to ‘‘cash in’’ on it. Ad- 
dress Box No. X. Y. Z., Auto- 
motive Daily News, 


in- 


the 1ith and 12th inser- 


YOUR 25-word advertisement in 566 rural 
newspapers, $2.60. List FREE. Shaw, 
221A, Northeast, Washington, D. .C. 


FOR SALE 


FOR SALE—Garage and authorized Stude- 

baker agency. On corner of the principal 
street and state highway of this fast-grow- 
ing incorporated village. My reason for 
so doing is ill health. 

You have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns, 


SALESMEN WANTED 














== 
MEN working garage trade for brake re- 

lining machine, new invention; costs one- 
fifth other devices; does perfect job in 
half usual time; sells on demonstration. 





NEW improved transmission band 

for Ford cars and trucks, 
guaranteed for one year, 
50,000 sets now filling a 
in the Ford field. Exclusive agencies 
lotted in every city; big discounts. 
Reardon Mfg. Company, Peoria, Ills. 


$2.00 per set 
long-felt 


lining 
made of wood, 


want 
al- 
Write 


Big money-making opportunity. Write 
Bear Mfg. Company, Rock Island, Ills. 





SALESMAN wanted to take charge of used 
car department; must be experienced; 
salary and commission. Write full particu- 





I AM in a position to finance a smal! man- 
If you have some- 
that has 
good possibilities in the automotive field, 


ufacturing business. 
thing you think is worth while, 


write and make 
You 


an appointment. 
have read this ad, 


fied columns, 


so wa other | 
people read yours, if placed in our classi- 


lars. Donner Auto Sales Co., Far Rock- 
away, N. Y. 





AUTOMOBILE salesman, experienced live 

wire to sell Studebakers; commission and 
drawing account; car and leads furnished. 
Excellent opportunity for permanent con- 
nection. Write full particulars. Donner 
' Auto Sales Co., Far Rockaway, N. Y. 











TRUCK RE-MANUFACTURING 


FLEET OWNER LISTS 





Truck Re-manufacturing 
WE MAKE OLD TRUCKS NEW 


If you have one truck or a fleet we 
will remanufacture at a flat rate. 

Hundreds of —_ fleet owners 
are our custom 


ROGNON SERVICE, INC, 


156 BOULEVARD, 








OVER _ 000 CARS OWNED BY 
1,000 N, Y¥. CORPORATIONS 
These fleet owners offer a huge market 
for your product. Are you reaching 
them? Do you know the man to see? 
There’s a list of these fleet owners, 
kept up te date and giving the name 
of the right man to see. Used by the 

largest people in the business. 
MACHOL, 417 Central Park West, New 








LONG ISLAND CITY, N, Y, 











i 
| 
York City. Tel, Academy 8181, 








AWAITS 
London, Nov. 


ars 
14 (U. 


SIX 
P. 


SS 


_— 


three | |The arrival of the new Rollin Six} British 


is being awaited with 
sritain because of 


interest 
the 


its low taxation of 85s. 


in | 
induction | commercial 
; system fed by two carburetors and | tickets at about 





| RAILROADS CUT RATES 
| London, Nov. 14 (U. T s.).— 
railroads are endeavoring 
to cut into auto traffic by issuing 
week-end 
40 per cent. of 


travelers’ 


|} usual rates. 





knocks for everyone 
in our business 
opportunity column 


A Business Opportunity Ad in the AUTO- 


MOTIVE DAI 
response. 


READ 


LY NEWS brings quick 


FOR PROFIT 


USE FOR RESULTS 
5 CENTS PER WORD 
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